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66 99 4 J. B. Reynolds, president, Kansas 
Work or Get Out Sentiment City Life, of Kansas City, said the 
older companies are not feeling the 


Arouses American Life Convention 


Commissioners’ Support in War Emergencies Pledged By C. W. 
Fairchild, of Colorado—More Liberty Bond Buying By Life 
Companies Urged By President Seay—Travelers Insurance Co. 
and United Life & Accident Join Convention. 


(Special to The Eastern Underwriter.) 
Chicago, September 18: 
the 


this, 


Thirteen is no hoodoo for Am 
erican Life Convention. On the 
opening day of the thirteenth annual 
meeting of the convention, seventy-six 
member companies are represented, 
also fifteen visiting This 
makes it by far the best attended meet- 
ing in the history of the convention, 
and disproves that thirteen is a hoodoo. 
Secretary-Treasurer T. W.  Black- 
burn’s report presented to the meeting 
showed $2,700 on hand after expendi- 
tures of $17,000 during the year. 
Superintendent of Insurance Potter, 


companies. 


of Illinois, drew an analogy between 
the German Government and the life 
insurance agents. While one has 


caused oceans of tears to flow during 
four long years of war, the only tears 
the other has drawn are those of grati- 
tude and joy felt by fatherless women 
and children. 

Commissioner C. W. Fairchild, of 
Colorado, the new president of the Na 
tional Convention of Insurance Com- 
missioners, speaking of the effects of 
war, said that all we have to do is keep 
our feet warm and our heads cool. The 
insurance will survive. We 
may have to take steps to pretect it 
in various ways, but the commissioners 
difficulties 


business 


will be able to meet such 
as may result from war. 
The suggestion by President 
L. Seay, that the companies invest an 
even larger proportion of their funds 


in Government securities, was warmly 


Harry 


applauded. 

The announcement that 
elers Insurance Company of 
joined the Convention 
forth vigorous handclapping. 
United Life and Accident of 
N. H., joined in 1917. 

One of the that hit the 
members right was that more German 
spies be interred and fewer interned. 

A strong sentence in R. W. Stevens’ 
vice-president, Illinois Life, 
was his declaration that the companies 
alone are responsible for the irrespon- 
The agency force cannot 


the Trav- 
Hartford 
brought 
The 


Concord, 


has 


remarks 


address 


sible agent. 





rise higher than its source which is 
the company. “Let ‘Work or fight,’ be 
a credit to life insurance or get out of 
the business,” he gaid. 

Sidney A. Foster of the Royal Union 
Mutual Life, of Des Moines, continues 
to be good na- 


amount of 


much 
the 


the subject for 
based on 
time he spends on the links. 

An incident that touched the heart- 
strings of the delegates was the sing- 
the Home Fires Burn- 
ing.” After one rendering all were 
asked to sing it again pianissimo out 
of respect to the English woman, Mrs. 
Ford, who composed the song and was 
killed a few days afterwards in an air 


tured banter, 


ing of “Keep 


raid. 
H. W. Johnson, of the Central Life of 


Illinois, in his address of welcome re- 


ferred to the many changes’ which 
have taken place in Chicago and_ in- 
timated that it was hard to give the 


same cordial greeting as in the good 


old days. Everybody seemed to know 


just what he meant. 


James H. Jamison, of the Western 
Life of Des Moines, has a marvelous 
memory. Although he had his re- 
sponse to the welcoming address 
tucked away in his pocket he never 
“drew.” Reading of the manuscript 


showed that he had repeated it almost 
word for word. 
Krank O. Lowden, of Il- 
made an addresa of wel- 
come showed that he really knows 
something about the life insurance bus- 
iness. His talk was a hit. 
Arrangements had been made to hold 
Hotel La Salle, 
date to 


Governor 


linois, who 


the convention at the 
owing to the change in 
interference with the Commis- 
meeting, the Lexington was 
is on the south side at 
One member 
remembers 


but 
avoid 
sioners’ 
availed of. It 
Twenty-second — street. 
casually remarked that he 
when that was quite the cen- 
ter of things in Chicago, and that it is 
since he had been down 
he got the laugh. 
Life of Chicago 
member in 


section 


time 
Whereupon 


a long 
there. 
The 
only 
present membership. 


is the 
the 


Federal 


Illinois charter 


R. W. Stevens’ Address Basis of 
Interesting Session at Convention 


Younger Companies Feel Effects of World War More Than Older 
Companies—Returning Soldiers Will Make Excellent Agents— 
High Grade Men Most Successful—Companies Responsible for 
Agency Conditions—War Will Cause Abandonment of Cut- 


Throat Competition. 
(Special to The Eastern Underwriter.) 
Chicago, September 18: 

Kk. W. Stevens’, vice-president Illinois 
Life, Chicago, address this afternoon 
was easily the outstanding feature of 
the session. His subject, “The Effect 
of the War on Agency Organizations,” 
was just what the members wanted to 
hear about. 


So masterful was Mr. Stevens’ han- 
dling of the subject that the Chair had 
considerable’ difficukty in inducing 
others to enter into an informal dis- 
cussion. 

William BroSmith, general counsel, 


Travelers Insurance Co., took the floor 
merely to express his appreciation of 
Mr. Stevens’ paper, but said he had 
nothing to add to it now. 


war’s effects to the same extent as the 
younger ones. He told of 
agency forces had been depleted forty 
per gent. To fill the ranks women are 
being trained and they meeting 
with success. The effort must be con- 
tinued to reach the right kind of men 
and interest them in real life insur- 
ance Mr. Reynolds 
would welcome the time when 
can be a clearing out of the unfit in 
all agency ranks. 

James P. Sullivan, vice-president, 
Farmers & Life, of Wichita, 
Kan., said that while the agency prob- 


how some 


are 


service, said he 


there 


Bankers 


lem is serious now, there is a silver 
lining to the cloud. Our young men 
have lived their lives until now in a 
materialistic groove. The war will en 


able them to find their souls. 
Many of those who return from the 


trenches will make the best kind of life 


insurance salesmen. The most suc- 
cessful man in this business is he who 
knows that there is a soul in him. Mr. 
Sullivan declared for clearing out the 


refuse that has been accumulating in 
the last thirty years through competi 
tion. 

H. G. Everett, 
tral Life, of Des 
this is no time for 
promotion. The high 
cannot make the same success now as 
formerly. The men of the highest 
grade will make the greatest 
under present conditions. 
when the 


vice-president, Cen- 


Iowa, said 
new agency 


man 


Moines, 
much 
pressure 


success 
There never 
best wrote 


was a time men 


so much business. 


This is a time in which company offi- 
cials should give the greatest amount 
of help to their The part 
time men are doing finely. oxtremes 
should be avoided in agency contracts. 


agents. 


said there never 
American 


Everett 
agents of 


Mr. 


time 


was a 
Life 
Convention companies could not go to 
other convention and get 


when 


companies 
higher commissions. 

The companies should not be bidding 
themselves and _ the 
attention. 


against 
should 


subject 
receive 


Insurance Potter, 
that agent's 
qualifications law is not needed in that 
He the problem of the 
untruthful agent can be handled as he 
is handling it. When complaints are 
the department addresses the 
company as to whether it 


Superintendent of 


of Illinois, declared an 


state. said 


made 
agent’s 


wishes him to retain his license. In 
most every case the answer is no. 
But the trouble is that within a short 


time another company will employ that 
same agent and ask that he be licensed 
Superintendent Potter 
help the 
out the bad agents. 


the com- 
keep 


urged 


panies to department 


Charles F. Coffin, vice-president, 
State Indianapolis, said the 
companies are also finding their souls. 


Life, of 


The veneer is being removed and there 
As usual, he did not 
mince words and declared that the war 
would drive the companies to genuine 
and the abandonment of 
cut-throat competition. He said there 
has been too much profession and too 
little 


is more sincerity. 


co-operation 


performance. 


American Individualism Must Have 
Free Hand to Develop After the War 


Chairman Arnold Makes Stirring Address Before Legal Section 


Delegates—No 


Here—Two-Day Program 


Prussianistic 


Reforms Will Be Tolerated 
Popular—William BroSmith, 


General Counsel, Travelers Insurance Co., Warmly Welcomed 
at Meeting—E. M. Grossman, New Chairman. 


(Special to The Eastern Underwriter.) 
Chicago, September 17: 


Members of the legal section of the 
Life 
particularly cheerful state of 
the close of their two days’ 
This is the first time the legal section 
has been allowed two days for its busi- 


American Convention were in a 
mind at 


meeting. 


works admirably. It 
needed innovation and 


The plan 
much 
has worked an entire change in the at- 
It was done 
Atkinson, 
vice-president and counsel of the Fed- 


ness. 


was a 


mosphere of the meeting. 
on the suggestion of C. A. 
eral Life, Chicago. 
While H. B. Arnold, 
and counsel, Midland Mutual 


vice-president 
Life, Co- 
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lumbus, did not in his opening address 
mention Government ownership or 
use any similar terms, that subject was 
evidently uppermost in his mind. As 
outgoing chairman he made some sug- 
gestions in which he dwelt freely upon 
the present world conflict, its causes 
and results. He quoted liberally from 
writings of President Wilson in which 
the Chief Executive referred to proper 
Government regulation as not being in- 
terference. 

Mr. Arnold declared: “The exigencies 
of war justify and require the control 
of individual action, and the adminis- 
tration of necessary industrial enter- 
prises during the war, but after the 
war American individualism must 
again have the freest opportunity to 
develop. Entirely willing to submit to 
restrictions, for the paramount purpose 
of winning the war, Americans would 
rebel against bureaucratic regulation 
after the war. Yet the radical, hon- 
est though he may be, will then pre- 
sent his scheme and it will be for the 
intelligent and patriotic American to 
fight against the adoption of so-called 
‘reforms’ which will be un-American, 
or which may properly be termed, 
‘Prussianistic.’ 

“The problems that, after the war, 
we must meet and solve may be com- 
pared with the problems which our 
revolutionary forefathers faced in the 
founding of the nation. They must be 
met ecnrageously and solved intelli- 
gently and patriotically. We must rec- 
ognize that we owe a responsibility to 
humanity, and there must be breadth 
and sincerity of thought and action. 
Selfishness must be forgotten, whether 
it be the selfishness of the radical or 
of the conservative. Aroused as we 
shall be to a realization of our duties 
and responsibilities, we must be active 
in our maintenance of the principle of 
American individualism. 

“We have solved our problems in the 
past, and I for one, am steadfast in 
the faith that we will solve them in 
the future, and if, by maintaining the 
high standard of individualism and hu- 
manity, we can infuse confidence into 
the nations who may look to us for 
guidance, we shall then have demon- 
strated that democracy is neither au- 
tocracy nor anarchy.” 

E. M. Grossman, general counsel of 
the Central States Life, St. Louis, was 
elected chairman; and Charles B. Wel- 
liver, American Central Life, is the 
new secretary of the legal section. 

In his report as retiring secretary 
Mr. Grossman dealt only with routine 
matters. 

The “Round Table” which was an- 
other suggestion of C. A. Atkinson, of 
the Federal Life, proved to be a great 
success. The interest in it was keen. 
Mr. Atkinson presided. He made an in- 
spiring patriotic address. 

This is also the first time the legal 
section has provided in its program for 
music. The singers were first class. 
After hearing the song “Land of Mine,” 
everybody was on his feet. 

H. W. Price, Illinois Life, talked on 
the case of Monahan versus Metropoli- 
tan Life. This had to do with bring- 
ing suit within the incontestable clause 
period and defense on the ground of 
fraud and misrepresentation. 

Greetings from the South were ex- 






















CHARLES F. COFFIN 


In the discussion foliow:ng the ad- 
dress of R. W. Stevens, of the [linois 
“The Effect of the War on 


Agency Organizations,” Charles F. Cof- 


Life on 


fin, the fearless vice-president of the 
State Life of Indianapolis, had the fol- 


lowing to say on the subject: 


“The companies are also finding their 
souls. The veneer is being removed 
and there is more sincerity. The war 
will drive the companies to genuine 
co-operation and the abandonment of 
cut-throat competition. There has been 
too much profession and too little per- 


formance.” 


tended by C. F. O’Donnell, Southwest- 
ern Life, Dallas. 

Greetings from the East were given 
by William BroSmith, General Counsel 
of the Travelers Insurance Company, 
Hartford. That company is a new 
member in the American Life Conven- 
tion. It is the first of the large East- 
ern companies to join. It is a pioneer 
in many marked innovations in the 
business and its entrance to the cir- 
cle of newer Southern and Western 
companies marks a milestone in the or- 
ganization’s development. Mr. BroSmith 
is recognized as a strong man in this 
business and a prominent figure in the 
Association of Life Insurance Presi- 
dents. The action of the Travelers 
signalizes the beginning of a closer har- 
mony between the two bodies. Mr. 
BroSmith talked on the “Spirit of Co- 
operation.” He was most cordially re- 
ceived. 

As in former years the legal section 
has had time only to hear papers read 
and no time for discussion, the extra 
time allotted this year was more than 
welcome. The discussions were eager- 
ly entered into. This feature will 
surely be retained. The attendance 
this year was larger than ever before. 
Between fifty and sixty were at the 
legal section meetings. This number 
represents half the membership of the 
American Life Convention and is 
twice as large as the usual attendance. 








LEGAL SECTION 
SIDELIGHTS 
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Chicago, September 17: 
As an earnest of how engrossed the 
legal section members were in their 
subjects, the golf links were neglected. 
During the session Tuesday a Chicago 


and sent in word that he was on his 
way to the links, and had room for 
two. Secretary Blackburn announced 
this from the floor, but not a man 
budged. That was the spirit of the 
meeting throughout all the sessions. 
+ * 
E. M. Grossman, general counsel, 
Central States Life, St. Louis, the new 
chairman of the legal section is a man 
of particular ability in his home and 
native city. He is a Harvard gradu 
ate and a strong man in the legal pro- 
fession in St. Louis. He is actively 
connected with the Board of Educa 
tion, his position being one of impor 
tance and prominence He has been 
general counsel for the Central States 
Life for a number of years, is also a 
director and a member of the execu 
tive committee, Mr. Grossman is a 
member of the Artists’ Guild of St 
Louis, and is prominent in artistic and 
literary circles. He was influential in 
organizing the Four Minute Men and 
takes an active part in all civie affairs, 
being identified with the Civic League 
and every organization that stands for 
better things in the community —an 
ideal choice for head of the legal see 
tion. 
- + + 
Everybody agreed that A. L. Brooks, 
General Counsel, Jefferson Standard 
Life, Greensboro, N. C., had in his 
“Spirit of a World Democracy,” an 
unusually fine paper. It was com 
mented upon freely and always in the 
highest terms. 
* * + 
James C. Jones, General Counsel, 
American National Assurance Co., St. 
Louis, was to have taken an active part 
in the “Round Table” discussion. Gen- 
eral regret was expressed at his not 
being able to attend. 
* oe a 
Immediately after the sessions H. M 
Orr left on a fishing trip 
* * 4 
Several members spoke of the clear 
ness of E. B. Evans’, Counsel, Ameri 
can Life, Des Moines, “Review of In- 
teresting Decisions.” That Mr. Evans’ 
paper had been prepared with pains 


taking precision was evident. 


Further Inroads 
By Government 

. > 
Only in the Papers 
Says Thos. B. Love 
(Special to The Eastern Underwriter.) 
Chicago, September 20: 

Thomas B. Love, assistant secretary 
of the treasury, assured the convention 
that any knowledge he has of intention 
by the government to make further in- 
roads upon the insurance business, ex- 
ists only as he has seen it suggested, in 
the press. General applause followed 
this declaration. Mr. Love’s subject 





man stopped at the hotel with his car, . 


J. F. Onion Defines 
Insurable Interest 


LEGAL 





GIVES TECHNICALITIES 
Court Precedents Oppesing Wa i 
re . . 7 fering 
Will Help Eliminate Some Life 
Insurance Evils 


(Special to The Eastern Underwriter.) 
Chicago, September 17: 


One of the papers which was fre 
quently praised at the legal section 
meeting was that of John F. Onion, 
General Counsel, Southland Life. Mr. 
Onion’s subject was “Insurable Inter- 
est in Life,” and was replete with cita 
tions and valuable references. In the 
course of his address Mr. Onion said: 

‘A contract of life insurance is pe- 
culiar, in that it is not every pcrson 
that can become a party to it. Two 
forceful objections are made to the in- 
discriminate making of life insurance 
contracts, First, it is contended that 
if any person could make an insurance 
contract, that these would be wazerinz 
contracts, and second, that they would 
fend to encourage the taking of hu- 
man life, both being against public 
policy. Our courts and law writers ob- 
ject to the ‘wagering life’ life insur 
ance contract, because it is an un- 
earned gain In other words, by wa- 
fering on human life, nothing is pro- 
duced. It is urged that unearned gains 
lead to idleness, and that useful pusi- 
ness and industry are discouraged to 
that extent. Therefore, the initiative 
in procuring human life insurance con- 
tracts, if taken away from persons who 
gain by them, the making of such con- 
tracts cannot become a vocation, and 
hence these harmful tendencies will 
either disappear entirely or be re- 
duced to a minimum. 

Personal Gain As An Element 

“Rather strange to relate, the sec- 
ond objection above named to insur- 
ance contracts has been less dwelt 
upon and the evils thereof less pointed 
out by our courts than the one relating 
to wagering contracts, yet it must be 
admitted as true, that in every policy 
where the insured and beneficiary are 
not the same, there is a possible temp- 
tation to the beneficiary to murder. 
That is to say, the opportuutty for 
gain exists in case the crime can be 
concealed. Therefore, our courts and 
law writers properly conclude that un 
less this temptation is controlled by 
some strong, counteracting motive, the 
contract is of such a nature as to have 
a decidedly harmful tendency. of 
course, there are safeguards that very 
largely eliminate this counteracting 
motive In the first place, murder is 
severely punishable, and then again, 
the rule is universal that a beneficiary 
who murders the insured cannot re- 
cover. However, the question is some 
times raised as to whether these safe- 
guards, just mentioned, are sufficient. 
Mr. Cook in his work on insurance 
strongly contends that these  safe- 
guards are amply sufficient and that 
because of these, the bar as to insur- 
able interest is highly technical and 
absurd, 

Rests on Uncertain Foundation 

“Along this line, among other things, 
he says that if the contract of insur 
ance is for the benefit of another than 


‘Continued on page 15.) 


was “The Great Insurance Venture.” 
He talked for an hour explaining the 
magnitude of the enormous project the 
government has undertaken to provide 
for the nation’s soldiers and sailors. He 
said that the insurance business under 
taken by the government thus far has 
been only such as was deemed absolute- 
ly essential to the rapid and efficient 
handling of war problems. 
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| How American Life Convention 
Started, and How It Has Grown 


From Report of President Harry L. Seay 











port, Ia., and the Columbia 


Cincinnati, O. 


1905 that 


the American Life Convention was con- 


It was some time during 


ceived in a conference between J. B. After wrestling with the problem of 
Reynolds, president of the Kansas City ongeasaecien, Gociaration of principles 
ai , ‘ , and other incidents, eight companies 
Life Insurance Company, and Chas. HE > ; 
Dark ; ident of tl P . voted to call a meeting January 30, 
ark, Vice-presidaen oO 1ée merican 2 - cs 
I ‘ : ‘ 1906, at St. Louis, for the purpose of 
Centrz sife surance Compan Oo P aa an 
entral Life Insuran ow creating an association. They were 
Se P ‘ Lah ir . »sati ." ¢ ‘ P s ‘ 
Indianapolis. Their sugge ation for a the following: Kansas City Life, 
conference of companies looking to the wWeridian Life & Trust Company, Se- 
organization was approved by Sidney curity Mutual Life, Volunteer State 
A. Foster, secretary of the Royal Union Life, American Central Life, Bankers 
Mutual Life Insurance Company of Des Reserve Life, Guaranty Mutual Life 


Moines, who gave his consent to the and the Central Life of lowa. 
formal call and authorized his name to Those Attending Chicago Meeting 
be signed to the letter calling for the It may be interesting to know that 
first meeting at the Great Northern the following gentlemen were in at- 
Hotel, Chicago, November 20th, 1905. tendance at the Chicago meeting: J. 
‘ , ‘ ._ & saac Mille 
At the Chicago meeting there ap- - Reynolds, W. A. Laetty, eam : aad 
: 2 Hamilton, Samuel Bosworth Smith, B. 
peared representatives of the Kansas : 
ws it ‘ H. Robison and Chas. E. Dark, each 
City Life Insurance Company, the Am- : : 
‘ ‘. al - of whom was afterwards president; 
erican Central Life Insurance Com- é 
= M. A. Woollen, C. H. Philpott, Mrs. C. 
pany, the Bankers Reserve Life In- pa 
. ‘ - KE. Rawson, R. M. Wilbur and J. T. 
surance Company, the Central Life of 
’ ‘ Me Casey, all—together with Messrs. Rob- 
Des Moines, the Des Moines Life, the : 
Wederal Life. the Bankers Life of Li ison and Dark,—since then called to 
ranmisesies Pics rs Mile OF 41N- their final reward; and Edward P. 
coln, the Security Mutual Life of Lin- Melson, Arthur Jordan, Everett Wag- 
coln, the Missouri State Life of St. ner, Wm. M. Ratcliffe, Hermann Brack- 
Louis, the Meridian Life & Trust Com- “4n, George B. Peak, J. M. Emery, W. 
a at teliineiie the Calemtae C. Wilson and T. W. Blackburn. All 
- 7 : _ a ee rag but the last four of these have retired 
State Life of Chattanooga, Tenn., the from executive connection with life 
Register Life & Annuity of Davenport, companies. 
la., the Guaranty Mutual Life of Daven- From this small and uncertain be- 








Life of 


ginning, the American Life Convention 
has grown until today we number 113 
company members. In the member- 
ship, every company mentioned above, 
excepting the Meridian Life & Trust 
Company, is on the membership roster, 
though the Register Life & Annuity 
is now the Register Life and the 
Guaranty Mutual is the Guaranty Life. 
The Meridian Life was reinsured in 
the Pan-American Life, a member of 
the Convention. 


Altogether we have had at one time 
and another 151 company members. 
Of this entire number only five with- 
drew and three of these were later 
re-admitted. The following members 
have been reinsured or merged with 
other members: Meridian Life, Reli- 
able Life, Chicago Life, Greensboro 
Life, Majestic Life, U. S. Annuity and 
Life, Security Life & Annuity, Louisi- 


ana National Life, Florida Life, Citi- 
zens National Life, Michigan State 
Life, Northern Life of Illinois, Colum- 


bia Life & Trust, Des Moines Life, 
American National of Virginia, Great 
Western Life, Empire Life, North State 
Life, Commercial Life, Sam Houston 
Life, San Antonio Life, American Home 


Life, Preferred Life, Aegis Life, Pio- 
neer Life of Fargo, Equitable Life of 
Texas, Intermediate Life, San Fran- 


cisco Life, Liberal Life, Oklahoma Na- 
tional Life, Amarillo National Life,— 
in all, thirty. The Pittsburgh Life & 
Trust Company, the Colorado National 
Life, the Guarantee Life, the Georgia 
Life and the Rome Insurance Company 
were absorbed by non-member com- 
panies. 

Assets 

the eight com- 
panies who voted to organize the 
American Life Convention as of De- 
cember 31, 1905, amounted to $3,441,- 
348. The same companies, December 
31, 1917, twelve years later (Meridian 


Total 


The total assets of 


Life for 1915) had increased their 
assets to the handsome total of $36,- 
429,853. The volume of business in 


force for 
basis, in 
volume 


these companies, written 
1905, was $61,732,873. The 
December 31, 1917, paid for, 
aggregated $329,117,548. The _ total 
assets of our organization, December 
31, 1917, were $475,676,362 and the total 
paid for business, $3,639,873,367. This is 
a marvelous record for a dozen years. 
We have today nine members who 
had less than $5,000,000 of business 
last December; thirty-two had between 
$5,000,000 and $10,000,000; thirty-eight 
had more than $25,000,000; twenty- 
one had over $50,000,000 and four ex- 
ceed $100,000,000. Reading the record 
backward we shall be surprised to note 
the development of these twelve years 
and to find that sixty-five of our com- 
panies were formed since 1904 and 
are therefore less than fourteen years 
old. The American Life Convention 
is a part of the story of life insurance 
activity in the United States for the 
period in which this great business 
spread itself out into the commercial 
life of practically every state in the 
Union as distinguished from the years 
preceding 1905 when life insurance was 
chiefly issued from New York and New 
England. 


Travelers Joins 


Naturally the membership has been 
for the most part confined to the West 
and South, though New England was 
entered when the United Life & Acci- 
dent Company of Concord, N. H., be- 
came a member in 1917, and this year 
the Travelers Insurance Company of 
Hartford, Conn., joined our forces. 

All but four of our companies use 
some form of preliminary term valua- 


tion and this Convention has at all 
times adhered to its original declara- 
tion: “We favor the first year term 


method of valuation both in theory and 
practice and submit that it is safe, 
sound and scientific.” It is pleasing 
to know that this method of valuation 
is now approved in all but six states 





Total resources “ . ‘ 
Legal reserve - - 
Surplus to protect policy haliders 


Insurance in force = ° 


Business issued first 6 months of 1918 


KANSAS CITY LIFE INSURANCE COMPANY 


KANSAS CITY, U. S. 


A. 


$ 10,193,673.00 
8,288,433.00 
1,359,912.00 
22,219,259.00 
140,000,000.00 


of the American Union. 





eer 


and in 1917, 45% of the expected.” 


in 1916, and $22,000,000.00 in 1914.” 


C. N. SEARS, Secretary 








EXTRACTS FROM THE OFFICIAL REPORT OF EXAMINATION BY 
THE MISSOURI AND SOUTH DAKOTA INSURANCE DEPARTMENTS 


“The Company is now doing business in twenty-one States. 
lhe Mortality experience has been quite favorable. In 1915 it was 56%, in 1916, 53%, 


“The Company settles its claims on a fair and equitable basis.” 
“The total business issued last year was $50,500,000.00 as compared with $26,000,000.00 


“This Company has had a remarkable growth in the past and its present condition and 
organization is such as lo assure a more successful and substantial career in the future.” 


Attractive modern policies at the lowest cost consistent with safety has popularized 
“THE SUCCESSFUL WESTERN COMPANY” 
J. B. REYNOLDS, President 
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The Effect of the War 
| On the Agency Organization 


By R. W. Stevens, Vice-President Illinois Life 











When the President of the United 
States speaking on behalf of our peo- 
ple declared that we were at war with 
the Imperial German Government, 
plans were speedily put into prepara- 
tion that shall assure peace with honor 
to the American flag; and among the 
earliest of the major war-winning pro- 
posals life insurance for those 
brave boys who will fly the Stars and 
Stripes over the broken battlements of 


was 


autocracy. 
When the 
and training 


call to the 
camps and 


colors came 


cantonments 


——— 





R. W. STEVENS 


were organized, the business of life 
insurance was represented only 
creditably but with honor by the num- 
and the caliber of the life insur- 
ance men in uniform. 

When the call for money the 
legal-reserve life insurance companies, 
under no without urg- 
ing, promptly invested to the extent 
of their ability their available cash 
resources in Liberty Bonds and im- 
mediately began shaping their finances 
for future purchases. 

When it was found necessary to the 
fullest success of our Government in 
surance plan to carry the message of 
its advantages and benefits to the in- 
dividual members of our armies, life 
insurance men in military service de- 
livered that message so enthusiasti- 
cally and so effectively as to astound 


no. 


ber 


came, 


pressure and 


us all when we read the figures that 
told of their achievements 

When the call came for volunteers 
to carry on an intensive canvass for 


the sale of the Liberty Bonds, life in- 
surance men came marching strong, 
and how well they upheld their repu- 
tation for being the best salesmen in 
the world is a matter of public record, 
and— 

When our boys come marching home 
again victorious and triumphant, we 
shall find that of those who won the 
distinguished service medals, the chev- 
rons and the straps, no business, trade 
or profession shall show a higher per- 


centage to men engaged than will the 
hesiness of life insurance: since in 


determina- 
which 
military 


itiative, 
tien and 
make 


resourcefulness, 
leadership, qualities 
distinguished 


for a 








the first attributes 
life insurance man. 


War Clause 


career, 
of the 


are among 
successful 


In discussing the effect of the war 
on the agency organization, it seems 
advisable to review this subject from 
two standpoints: first, the effect upon 
the agents in the field; and second, 
the effect upon the agency department, 
meaning thereby those who have to 
do with the employment and. super- 
vision of agents. 

For many months prior to our par- 
ticipation as a belligerent in the Great 
War, agency managers generally were 
calling to the attention of their agents 
the great insurance-selling opportunity 
afforded by our undoubted nearness to 
war and the then ability of those who 
might be called for service to secure 
war-insurance at  peace-time rates; 
that is, policies without a restrictive 
war-clause. 

As events have shown, the argu- 
ment suggested should have been one 
of the most compelling that insurance 
solicitors were ever permitted to use, 
but, as measured by new-business in- 
crease, uncertainly-impending war- 
service was neither a powerful nor a 
pepular plea for insurance-prepared- 
ness. 

Immediately following the sixth of 
April, 1917, and up until the announce- 
ment of the Government plan of insur- 
ance, there came a demand for life 
insurance at peace-time rates to cover 
the hazard of war; but. except in the 
cave of those few companies whose 
officers reckoned that the war was 
three thousand miles away, war-clauses 
were immediately put in force which 
recuired the war-risk to pay an extra 
premium commensurate with the war- 
hazard. This meant the refusal of 
large amounts of easily-written busi- 
ness; caused much confusion and dis- 
satisfaction among agents and _ the 
eventual retirement of a considerable 
number of good solicitors who had 
snecialized on the insuring of young 
men and who could not adjust them- 
selves to the new conditions under 
which they were compelled to operate. 

The war-clause-floundering period 
through which the companies passed 
during the first few months following 
our entrance into the war was not 
only disturbing to the agency organt- 
zation, but furnished a sordid gnectacle 
of the lack of co-operation between 
home offices and clearly displayed the 
fact that when a business advantage 
appears to be at stake life insurance, 
as a great glorified institution, is as 
quickly sacrificed on the altar of per- 
sonal greed by those guiding the des- 
tinies of our companies as bv the most 
partisan of their agents in the field. 

Thanks to the far-seeing wisdom, 
and sound knowledge of insurance, of 
William G. McAdoo, Secretary of the 
Treasury, the life companies were re- 
lieved of the necessity of even trying 
to handle war-insurance. and spared 
the odium that the unthinking were 
inclined to bestow upon them on the 
ground that failure to insure our sol- 
diers and sailors at peace-time rates 
was an unpatriotic act. 

Secretary McAdoo understood the 
great advantage of life insurance for 
those splendid men who are risking 
and laying down their lives that Lib- 
ertv shall not perish from this earth, 
and knew that it was impossible for 
the life insurance companies to safelv 
cover, at such cost as our soldiers and 
sailors could bear. the extraordinary 
risk of engagement in war: therefore. 
he advocated and sveedily had enacted 
a war-insurance measure which ghall 


stand as a monument for all time to 
the generous appreciation which we 
of these United States have for those 
who gave their all that our nation 
might live in honor and security. 


First News of War Risk Bureau 


The news of the passage of the act 
authorizing the Bureau of War Risk 
Insurance for Soldiers and Sailors was 
received with both consternation and 
joy by the men in the field; with con- 
sternation by those who were still hop- 
ing that their companies would throw 
down the bars to the war-risks and 
who feared that the Government in- 
surance plan would seriously curtail 
their business; but with joy by those 
sound-thinking life underwriters who, 
realizing the utter impossibility of com- 
pany insurance at rates within the 
reach of those who needed the war- 
risk protection, saw in the passage of 
the act protection for our fighters and 


the elimination from the insurance 
canvass of the fruitless and unprofit 
able discussion of why their compa- 


nies were imposing extra premiums in 
new policies as a condition precedent 
to engaging in military or naval serv- 
ice. 

About September the first, 1917, the 
Government insurance plan was so 
widely known and well under way that 
competition for the war-risks had prac- 
tically ceased, and agents in the field 
were adjusting themselves to the new 
conditions surrounding their work. 

Draft Board rulings rapidly an- 
nounced showed that such large num 
bers of men who were eligible to life 
insurance were ineligible to military 
service as to leave an ample field for 
the activities of those agents who pre 
ferred to confine their solicitations to 
men of thirty-one and under. And, 
since when facing possible war-Service 
men with dependents as well as those 


dependents were so shockingly and 
terrifically impressed with the fact of 
their insurance-unpreparedness, great 
numbers of those finally exempted be 
came not only willing but eager pros 
pects for more life insurance. 

To life insurance men of the right 


sort no greater inspiration and reason 


for self-gratulation was ever given 
than the unqualified and magnificent 
endorsement of their business and 
their work by the adoption of the 
Government plan for the insurance of 
soldiers and Sailors. Life insurance 
for those who venture the supreme 
sacrifice was among the first of the 
war-winning measures to receive the 
earnest consideration and early ac- 


tion of our Congress, and in effect 
when adopting its insurance plan, our 
Government, through its great leaders, 
said that an insured citizen is a _ bet- 
ter, a more efficient and a more reli 
able citizen than the one who is un 
insured. 

If there ever was a time when life 
insurance advocates should have a 
special pride in their work, now is that 
time, since never before in the history 
of our business have the benefits of 
and need for life insurance been so 
soberly, impressively and extensively 
breught to the attention of our people 

It truly is a great thing to be a life 


insurance man these days--a real life 
insurance man. Upon no other peace 
time business has our Government 


placed such a high mark of approval 
as it has placed upon the business 
of life insurance, and never since its 
beginning has the business of life in 
surance selling had the opportunity 
and the encouragement to attain to the 
dignified and respected standing that 
can now be enjoyed by those who are 
worthy: and the worthy representa- 
tives in the field give every indication 


that in so far as it lies within their 
power the present splendid gain in 
the estimation and esteem of the in 
suring public will be held and made 
secure. 

It must be remembered, however, 
that field conditions and the kind and 
caliber of men authorized to carry on 


the business of life insurance selling 


are determined by agency departments 


and those 
making of 


do 


contracts. 


Great Opportunities For the Efficient 

The war has imposed new problems 
and responsibilities upon agency man- 
agers in the securing and handling of 
agents, and according to how well the 
agency department of each company 
understands and adjusts itself to these 
conditions will depend its future pres- 
tige in the selling field. 


who have to with the 


agency 


One of the already noticeably-bene- 
ficial effects of our participation in 
the Great War is the increasing de- 
mand for efficiency and hustling on 


the part of every man engaged in or 
capable of engaging in any useful oc- 
cupation, 

The industrial loafer, slacker and 
drone is getting just as unpopular and 
much despised as the draft-dodger, and 
this condition certainly augurs well 
for the future prosperity and greatness 
of America. 

For too many years the doors of 
agency departments have been wide 
open to men who are unambitious, in- 
efficient, incapable and unfit to repre- 
sent the great institution of life in- 
surance, They have been tolerated in 
the business simply because the Amer- 
ican people have been easy going and 


kindly disposed toward those weak- 
lings who have made insurance solicit- 
ing nothing more than a polite form 
of begging. 
Times Changing Fast 
But, times are changing—changing 
fast Unless we misread the signs the 


temper of our people will soon be such 
that the mendicant agent whose only 
excuse for carrying a ratebook is that 
he wants to get a commission, hav- 
ing neither the ability nor the desire 
to intelligently render a real life-in- 
surance service, will enjoy as much 
standing and get as scant considera- 
tion as the husky hobo who panhandles 
the kitchen door because he is hungry. 


With an annually increasing eNec- 
tiveness for more than half a century 
prior to our participation in the Great 


War, our legal life insurance 
companies were the chiefest advocates 
of thrift; yet, while preaching and 
teaching thrift, those same companies 
have been guilty of wanton waste in 
their new-business-producing depart 
ments. 

Competition forced extravagance and 
deplorable methods upon even the most 
conservative and conscientious of 
agency departments The Will-o’-the- 
Wisp of volume led to the extensive 
equipment of thousands of agents who 
had been persuaded or cajoled into the 
taking of an agency contract, a very 
small percentage of whom had any 
true conception of the business of life 
insurance and the mission of the life 
insurance agent, or had any honeaet 
intention of making even a half-heart 
effort to secure new policyholders 


reserve 


ed 
Economies 

teaching us the way to 
economies which otherwise we 
never have known, and produc 
tion costs continue to rise 

In the last analysi 
of operation must result 
increase in selling prices 
tion in profits unless such 
can be learned and practiced as 
a tremendous saving out of 
expenses 
The bu 
one that easily 
vance in the price of the 
therefore, in order that the 
mav be maintained reasonably within 
the range of former years, we are un 
der even a greater necessity than con- 


Necessity is 
many 
would 


increased costs 
either in an 
or a reduc 
economies 
mean 
former 


is not 
an ad 
product, 
margins 


life 
lends 


insurance 
itself to 


iness of 


fronts other lines of business to make 
material reductions in our operating 
costs 

That material reductions In agency 
operating costs can be made not only 
without injury but to the advantage 
of our business, T am confident; and 
in support of my view IT think it neces 
earv to eall attention to only a few of 
the glaringly wasteful methods com 


(Continued on page 13) 
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Job Hedges Makes Hit in 


Speech in Characteristic Vein 


Convention Members Enjoy Bright and Rapid Fire Oratory of 
Association of Life Insurance Presidents’ Counsel in Feature 


Not on Program. 


(Special to The Eastern Underwriter.) 
Chicago, September 19: 


Rich humor, sound logic and deep 
pathos were combined in the truly re- 
markable address of Colonel Job KE. 
Hedges. It was a surprise and treat 
for all, not being on the program. Re- 
ferring to the remarks of Mr. Sullivan 
Wednesday, Colonel Hedges said that 
a deep note had been struck when the 





COL. JOB E. HEDGES 


problem of the present generation was 
described as one of spirit and soul. In 
these lie the fundamentals of business 
and government. 

These are some of the shafts of light 
snatched from Mr. Hedges’ talk: 

Many a man will die for his religion 
aithough he does not practice it. Many 
a man will die for his country in time 
of war who pays no attention to civic 
duties in time of peace, 

An efficiency expert is a man who 
would run your business for himself at 
your expense if you would let him. 

I don’t know much about hiring 
agents but I know that a man is either 
a man or a shrimp; once a shrimp al 
ways a shrimp. 

Everything starts from emotion other 
Where 
there is no soul and no spirit there is 


than from a mental process. 


no life. This war will determine for 
us whether we are a nation with a 
soul or only a lot of people accident 
ally living together. 

This country never thought nation- 
@lity since its existence until August, 
1914. 

We have always given freely to vic 
tims of fire, flood and famine but we 
have given individually, never as a 
‘ation. A crime in Belgium is a crime 
in the United States; morals are not 
yet, thank God, a matter of geography. 


Life Insurance Based on Emotion 


Life insurance is predicated upon an 
emotion and it never fails as Jong as 





that emotion is kept before the eye of 
the insurance man. It has failed only 
when the insurance man has become 
intoxicated with the drug of material 
success. We must be insurance men 
of high grade. 


This war is to determine whether 
* not men and women shall live by 
the grace of God or by the favor of 
temporal] man. This can best be 
grasped by insurance men. Their prop- 
osition is to induce men and women 
to do something for some one else, the 
act not to be marked with a dollar 
sign. 

Efficiency is not altogether volume, 
there must be quality to make it lasv. 


Sit down with a few men anywhere 
nd discuss any problem, they will im 
mediately begin to argue why it can or 
can not be done and quote percentages 
and per capitas, but what is a per 
capita if you haven’t it? 

The man who betrays the profession 
of life insurance is as much a traitor 
as he who plots against his country 
because he causes people to lose faith. 

The trouble is we all want our re- 
ward the same day we perform the 
act. We fear we may not be recog- 
nized. It is better to be overlooked 
at the time than to be discovered when 
we do not want to be. 

It is better not have so much but to 
have a title to it. 

It is better to be a plain ordinary 
man than to be nervous when a stran- 
ger speaks to you suddenly. Many men 
become uncomfortable wheh the light 
is turned on. 

Avoid the line of demarkation that 
distinguishes between those who are 
confined and those who are at large. 
Avoid the necessity for carrying cash 


bail. A man is not a good citizen 
morally simply because he does not 
violate the penal code. 

Lots of men think they will be con- 
sidered fools if they do not claim to 
know something about everything they 
never heard of. Many think they are 
being called when they are only being 
whispered. 

We have been reforming this coun- 
try for so long that the country has 
gotten nervous and the people con- 


fused. I have known people to talk 


Predicts Lower Insurance Cost 


for prohibition in whore presence it 
was not safe to light a match. 

One does not have to give up his 
religion because his minister erred. 
One does not have to give up matri- 
mony because he happens to pick the 
wrong mother-in-law. 

Generosity is not how much one 
gives but how much one has got. 

There igs nothing wrong with the 
man of German extraction but it is 
important to know when he forgot his 
extraction. 


With Better Mortality Experience 


Dr. W. A. Evans of Chicago, Believes Future Will Bring Lower 


Insurance Rates—Sees Big 


Advance When High Mortality 


Diseases Are Conquered—Warns Against After-War Condi- 
tions, Which He Believes Will be Bad for a Number of Years, 


Unless Taken in Hand. 
(Special to The Eastern Underwriter.) 
Chicago, September 19: 


After hearing the address of Dr. W. 
A. Evans, of Chicago, former president 
of the American Public Health Asso- 
ciation, the convention adopted a reso- 
lution recommending that members be- 
come identified with the health asso- 
ciation and that their representatives 
be encouraged to give personal aid to 
all efforts intended to improve local 
sanitary conditions. This is the same 
resolution as was adopted by the As- 
sociation of Life Insurance Presidents, 
December 7, 1917. 

Dr. Evang read a_ paper entitled 
“Effect of Health Work by Members 
of the Public Health Association on 
Death Rates.” He represented that the 
companies have benefited greatly by 
the progress that has been made to- 
ward lessening disease and lowering 
the death rate. He propesed that the 
companies combine with the agency 
which has for years been bringing this 
about. 

He observed that the cost of every- 
thing has gone up except life insurance 
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and that the cost of annuities hus ad- 
vanced. 
Great Improvement in Life Expectancy 

New groups are becoming insurable 
and geographical restrictions have been 
removed. The great reduction in the 
death rate from typhoid, diphtheria, 
scarlet fever, measles, whooping cough 
and smallpox was noted. General life 
expectancy is higher. Malaria and res- 
piratory diseases are now being at- 
tacked. 

The speaker predicted that life in- 
surance rates would be lower as time 
goes on. The health association wants 
to take on new duties which will create 
additional expense. 

Dr. Evans said that the first heavy 
drop in the death rate took place when 
the existence of gross filth was recog- 
nized as the cause of disease and the 
filth removed. The next drop came 
when the germ theory was fully de- 
veloped and acted upon. 

Further Drop May Be Expected 

There can be no further decisive 
drop in cities having efficient health 
departments, at least for the present, 
but when heart disease, degenerative 
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Central States 
Life Insurance Company 


ST. LOUIS, MO. 








Insurance in force - - - - 


$33,000,000.00 











JAS. A. MeVOY, Vice-President and General Manager 
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diseases and cancer have been con- 
quered another diminution may be ex- 
pected. The urged all 
panies to join his association, attend 
its meetings 
section to work actively in the interest 


speaker com- 


and establish a_ special 


of disease prevention especially against 


degenerative diseases. ‘Take politics 
out of the city health departments,’ 
he demanded. 


Must Guard Against After-War Con- 
ditions 
Dr. Evans’ remarks on what happens 


after a war were illuminating It is 


generally believed that war is a great 
cleanser of politics, morals and an ele- 
vater of ideals. Dr. Evans said history 
does not teach this. After the Civil 
War, after the people had become ac 
acting unit, there 
revival of individual incentive 
license which produced for ten 
years the greatest debauchery in our 
He said we must guard 

repetition of this. The 
speaker declared that further improve- 
ment in health conditions must take 
place in the country at and in 
the smaller cities. 


customed to as a 
was a 


and 


history. 
against a 


large 


Some of Bright Lights Enliven the 


Convention With Personal Persiflage 


James V. Barry Side-steps the Mantle of Too Much Knowledge With 
Which Pres. Seay Weuld Clothe Him—Happy Future State of 
Uniform Ccurt Decisions—Speakers Get Stage Fright from 
Pres. Seay’s Introductions Which Overwhelm Them. 


The 
Chicago, September 19: 


No life 
quite 


(Special to Eastern Underwriter.) 


insurance convention would 


be complete without hearing 
James V. Barry, 
the Metropolitan 
him, 
extensive 
The 


the rejoinder that it 


assistant sec- 
Life. In 
Seay 
knowledge of 


from 
retary of 
introducing 
tolled his 
things generally. 
came back with 
not to 


President ex- 


adroit Barry 


so much as to 


that 


is better know 
know so 


true. 


many things are not 


For the first forty-eight hours of his 


stay in Chicago, Mr. Barry was en- 
meshed in the intricacies of the legal 
section. He noted Major Atkinson’s 
remark that when we have uniform 


court decisions we will get somewhere. 
Then Barry added that 
tion although desirable 
in a lot of life insurance £0- 
ing to the poor house. Mr. Barry said 
he came along only as excess baggage 
of Frank Ewing and like the nigger’s 


such a condi- 


would result 


counsel 


razor was carried just for moral ef 
fect. 

“If you all were not such = good 
friends of mine I would not tell you so 


“Rternal Vigilance 


that after 


except 


remarking 
nothing matters much now 
the war. Then he recited a 
few of his well-selected poems touch- 
ing the present great struggle. 
Chairman Seay is a master in fram- 


much,” he said, 
all 


winning 
on 


He overwhelms his 
speakers. that 
they up. After 
Colonel Hedges had been introduced he 
observed that in all probability he out- 


ing introductions. 
They 
cannot 


waver in fear 


measure 


points Mr. BroSmith in the possession 


of rare talents. The Colonel evinced 
keen delight in the thought that the 
illustrious counsel for the Travelers 
had at last been placed where he be- 
longs. He tried to make it clear to 
his audience that BroSmith was not 
as he said embarrassed when he was 


asked to speak the day before, but that 
he was simply caught off his guard. 
Job E. Hedges said he knew I. Smith 
Homans would make a fine address be- 
he is a man. Hedges 
is also a Princeton man. Sheppard 
the father of I. Smith, was 
from and it is also 
Mr. Bro- 
was not given a chance to say 
his learning 


cause Princeton 
Homans, 
graduated there 
President Seay’s alma mater. 
Smith 


where he obtained 


is the Price of 


Liberty,” Says Eugene J. McGivney 


The Above Quetation Concluded the Address on “Life Insurance 


and Patriotism,” Delivered by the General Counsel of the 
Pan American Life, Thursday Afternoon—Extraordinary 


Powers Must Be Returned te the Peenle After War. 


The 
Chicago, September 19: 


(Special to Kiastern) Underwriter.) 


In the course of his address on “Life 


Insurance and Patriotism” Eugene J. 
McGivney, general counsel for the Pan 
Life of New 

Personal thrift as a habit, which our 
Government is today so strongly rely- 
ing 
trait 


American Orleans, said: 


aid to 
insurance 


upon as an victory, is a 
that life 
have played a large part in moulding 
into the character of the people of our 
Nation. 

When 


cided to 


companies 


the 
insure 


Federal Government de 


the lives of soldiers 


and sailors as a means of providing a 
high 
tribute was paid to the plan of thrift 
by the 
life insurance. 

remember when 
the 


officials 


pension for their dependents, a 


taught time-honored insti 
tution of 

We all 
thrust upon 
life 
tween a 


as 
War was 
conscience of 
be- 


us how 


insurance was torn 


sober duty owed to holders 
of old policies and to stockholders, and 
impulse liberality to 


new policyholders that might be called 


a patriotic for 


into service. 
The development -of life insurance 
over a long era of peace made no pro- 


vision for the catastrophe of war. 


the un- 
policies 


were 
war 


Companies 
provided-for 


subjected to 
risk old 
and were confronted with the necessity 
of making provisions for the writing of 
new life insurance in time of war. 
To the everlasting credit of the busi- 
there never been a single 
suggestion as far as I am aware that 
life insurance companies be classed as 
slackers or profiteers. 
Notwithstanding the unknown quan- 
tity in mortality tables of the hazard 
of war risk, life insurance companies 
have not write 


on 


ness, has 


ceased to insurance 


during the war. 
No Increased Rates 
Notwithstanding the 
crease of expenses and 


enormous _in- 
taxes brought 
on by the war, premium rates to civil- 
ians for life remained 


insurance have 


the same while the prices of every 
other commodity have soared. 
Where an extra premium has been 


added for military and naval service, 
in every 
made that 
tual amount 
ditional cost 


instance a 
any 
necessary to 
of the 
the policyholder 
company at the end of the war. 
From the 
ance companies have earnestly 
with the War Risk 
Bureau. The companies recognize that 
the premium required for 
the war risk in life insurance is a diffi- 
cult problem, and that any attempt to 
minimize it the 
subsidy of Govern 
ment. For 


provision was 


excess above the ac- 
pay the 
war risk would be 
by the 


ad 


returned to 


very beginning life insur- 
CO-Op- 
erated Insurance 


additional 


should 
the 
that 
companies writing 


have back of it 
United States 
reason life 


risk 


insurance 
war insurance 
policies can in no sense be regarded as 
competitors of the War Risk Insurance 
Bureau. They welcome the Government 


taking the responsibility off their 
hands. 
Life insurance companies have re- 


sponded promptly and generously to 
every call that has been made upon the 
business interests of this country. 
The amount of the 
Third Liberty Loan are not available, 
but I the 
subscriptions of 182 life insurance com 
panies to the first and second Liberty 
total of $171,000,000, 
subscribed in 
the 
invested 


subscriptions to 


have seen a tabulation of 


Loans showing a 
that 
months 


and this amount 
six 
total 


assets for 


was 80 per cent. of 


estimated increase of 
that 


figures, 


period 
the 


substantial 


These with 
that we 
ments in War Savings Stamps and gen 
Red 


work, 


knowledge 


have of invest 


erous contributions to Cross and 


humanity will show 


life 


other 
that 


war 


insurance companies stand 


high in the record of response to the 
patriotic appeals of our Government 

It is estimated that the agents of 
life insurance companies have in the 
first and second Liberty Loan drives 
secured at least $140,000,000 of sub 


scriptions. 

No greater recognition of the moral 
force of life insurance could have been 
than the recent the 
Marshal that business of 


decision of 


the 


had 
Provost 


soliciting life insurance. was not to be 
regarded as a non-essential employ 
ment. 

Indeed the business of insurance 
generally may justly claim to have 
done a full share in helping to win 
the war, since it can be shown that 


virtually all of the insurance earnings 
from the beginning of the war have 
invested in Government war 
curities. 

Unprecedented Functions 
Expedients 
insurance 


been se- 


Temporary 


While 
not 


life 
with 


do 
the 
the 
every 


companies 


view any special alarm, 


Federal Government 
life 


person 


engaging in 
business of insurance, 
thoughtful 


the 


must recognize that 


future 


welfare of our country is 
fraught with danger unless the many 
unprecedented .unctions assumed by 
our Federal Government are well un- 
derstood to be only temporary expedi- 
ents adopted to win the struggle for 


our national self-preservation. 

An anomalous situation arises out of 
the that forced 
upon this country by the exigency of 
war. 


conditions have been 
In order to put into the hands of 
our Government the power to efficient- 
ly transform war 
basis, it make 
the radical changes in our busi- 
ness and 


our resources to a 


has been necessary to 
most 
living conditions. 

The law of supply and demand has 
practically been of 
the sacred of our traditions and 
constitutional guarantees have been set 


suspended Some 


most 


aside under the stress of the great war 


Return Power to People 


The very evil of centralized power, 
which we believe to be the funda 
mental weakness of the form of Gov 


ernment of the enemy countries which 
we are now fighting, appears now to be 
resort to in 


a necessary measure to 


times of war. 

As long as the necessities of wat 
exist, we should all continue to cheer- 
fully uphold the President in his dec 
laration that in dealing with the ene 
mies of democracy, force to the utter 
most extent shall be used But if 
there is a single thought from my ad 
dress that I wish to leave uppermost 
with you, it is that, if our constitu- 
tional liberties are to be preserved, 


the extraordinary 
Gov- 


when acquiescing in 


powers assumed by our Federal 
ernment, we must do so with a mental 
determined to 
returned to 
We 


vigi 


reservation that we are 
see that 
the people at the end of the war 
that, “Eternal 


the price of liberty.” 


these powers are 


must remember 


lance is 


Omaha Gets 

Next Convention 
Thi 
Chicago, September 19: 


Omaha, Nebraska, 
the place of the next annual meeting of 
Life Aside 


somewhat of an insurance 


(Special to Eastern Underwriter 


was selected as 


the American Convention 
from being 
center, the selection was no doubt made 
tribute to the Conventions hard 


faithful secretary, T. W 


as a 
vorking and 


Plackburn 


Kuhns Unable 
To Attend Meeting 
The | 
Chicago, September 19: 

George Kuhns, president of the Bank- 
Moines, 


His 
of Interest,” 


(Special to astern Underwmriter.) 


ers Life, Des being ill, was un- 


able to “Invest- 


attend paper on 


ments and Rates was read 


Blackburn 


by Secretary 
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Kill the Hun 
Kill his Hope 











One KILLS the Hun, the other kills his 
hope. And to kill his hope of victory is as es- 
sential right nowas to kill his fighting hordes. 
For while hope lasts, the Wolf of Prussia will 
force his subject soldiers to the fighting line. 

We have floated other loans, built a great 
fleet of ships,sunk pirate submarines,sent our 
men across and shown the Kaiser’s generals 
what American dash and grit and initiative 
can do. The Hun has felt the sting of our 


bullets and the thrust of our bayonets. 


- 


— 
Fe 
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Bayonet and 





This space contributed for 1.2 Winning of the War by 


THE EASTERN UNDERWRITER 








-both kill! 


He is beginning to understand America 





Aroused—to dread the weight of our arms 
and energy. 

This is a crucial moment. Nothing can so 
smother the Hun morale, so blast his hopes, 
as a further message from a hundred million 
Freemen, a message that says in tones that 
cannot be misunderstood, ¢Our lives, our 
dollars, our ALL. These are in the fight for 
that Liberty which was made sacred by the 


sacrifices of our forefathers.” 
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_ Investments and Rates of Interest 


By George Kuhns, President Bankers’ Life of Des Moines 





we 
UUEVEDEEDUPHEELEY NOES EOPROHEOEDEOEE  /cO SCOPE HUTHOREDE) HER UHHH END HENS HEEE Hn 





The mighty capital 
which life insurance are 
called upon to invest, makes the plac- 
ing of their funds a most important 
branch of the business, and it is gen- 
erally conceded that the investments 
should be made from the standpoint 
of security rather than of speculative 


aggregate of 
companies 


profit. 

My observation 
lieve that there is 
ment for life 


has led me to be- 
no better invest- 
insurance funds than 











GEORGE 


KUHNS 


mortgages on cultivated agricultural 
One of the factors which has 
been important in the up-build- 
ing of many of our Middle West life 
companies into strong financial insti- 
is the high character of their 
investments which have been very 
largely in farm mortgages. Until re- 
cently large Eastern life companies as 


lands. 
most 


tutions 


a class have not invested heavily in 
farm mortgages, that particular field 
having been left largely to the West- 


One of the great East- 
ern companies made its first farm loan 
We quote 
report of 


ern companies. 


only a little over a year ago. 
from the official 
its first 


as follows 
the 
perience in 

“The 


close of 


company on year’s ex- 
this 
outstanding 
the first year as an 
in this field is that there 
adequate supply of strictly first class 
for the 
insurance funds at 
interest. Several 
tendency, however, during this 
the volume of 
Foremost of these is, of course, 
the Am- 
cotton, grain 
ef- 


investment: 
fact at the 
investor 
an 


class of 


one 


is still 


farm investment of 
life 


rates of 


mortgages 
satisfactory 
forces have 
had a 
period, to lessen mort- 
gages. 
the 


erican 


wonderful prosperity of 
farmer. Wheat, 
and hogs at prevailing prices are 
fective mortgage lifters. 
“Notwithstanding 
the 


factory 


these restrictions 


company was able to get a satis 


rate of interest as well as a 


satisfactory selection of loans. Fur 
thermore, there has been a steady rise 
in the average rate, due chiefly to the 


continued absorption of liquid funds by 


close of 
getting 
to 1 per 


the 
were 


the demands of war. At 
the 12-month period we 
in the various states, from 1% 
cent. more than at the beginning. This, 
notwithstanding stricter condi- 
tions, for instance, a limitation of 
the pre-payment privilege, which will 
tend to keep the money out when once 
placed—-an important matter in con- 
nection with the investments of life 
insurance companies, where overhead 
costs must be kept at the minimum.” 
Fine Argument For Farm Investment 

This report is 
haps, the 
ments for investment of life insurance 
funds in farm The 
fers to the absorption of liquid funds 
One of the 
against 


too, 


as, 


unconsciously, per 


one of best possible argu 


loans. report re 
by the demands of war. 
strong arguments advanced 
the investment of life insurance money 
in farm mortgages has been that they 
are not liquid assets. It is indeed true 
that they are not liquid assets, and for- 
tunately so, for the life insurance com- 
they are not likely to congeal 
and 


panies; 


as have some classes of stocks 
bords held in large amounts by some of 
our life insurance companies. A man, 
representing a company which has in 
vested fuvds extensively in stocks and 
bonds, was recently enlarging upon the 
excellencies of these liquid assets, 
when it was called to 
that the war has come on, 


companies would not be able to make 


attention 
many 


his 


since 


satisfactory showings if their holdings 
carried at 
the 
out 


of stocks and bonds were 
the market values. During same 
conversation it was brought that 
in the course of the last thirty years 
life have held 
large amounts of stocks and bonds in 
railroads which have gone into the 
hands of receivers, while the farmers 
back of the farm mortgage loans have 
been continuously almost univer- 
sally prosperous. The 
stability of values for farm 
which has precluded the necessity for 
changes in the basis of valuation such 
fair 


insurance companies 


and 
result has been 
loans, 


as were maintain a 


margin of solvency in connection 


required to 
with 
large bondholdings. 


Quotes W. A. Hutcheson 


an address 
the 


ance Presidents by William A 


From recently delivercd 
Life Insur 
Hutche 
the Mu 
Company, New 
the 


com 


before Association of 


second vice-president of 
tual Life 
York, I 
existing 


son, 
Insurance 
“Coming now to 
the life 
panies, there are probably no better or 


quote: 
investments of 
investments to be found 
where. He is optimist, 
who thinks that with the 
bor costs, new and increased taxes, and 
the now 
rent, 


safer any- 


an however, 


increased la 


interest 
will 


higher rate of cur 


these investments maintain 


their old values.” 
Mr. Hutcheson 
mind the 


curities when he made this statement; 


undoubtedly had in 


investments in railroad se- 


he could not have meant farm mort 


gages as their values are unaffected by 
the 
interest. 


loan 


The 


conditions and new 


better 


present 


bear a rate of 





insurance-trade press has_ recently 
brought out the point that the life 
insurance companies of America have 
one-fourth of their invested in 
railroad stocks and bonds. Millions of 
policyholders are thus interested in the 
future status of such securities and 
in the action which the Government 
will take in safeguarding the interests 
of these companies with approximate- 
ly $1,500,000,000 so invested. There 
would be no question in the minds of 


assets 


those interested if this vast sum of 
money had been invested in farm mort- 
gage of securities sub- 
ject to fluctuation. 

The experience of companies invest- 
ing their mortgages is 


proof of of those se- 


loans instead 


funds in farm 
the excellence 


curities. 
Lost $193,000 in 46 Years 
One life 
that the total loss upon investments of 
£133,000,000 during the 
forty-six years, has been only $193,000. 


insurance company reports 


vicissitudes of 


“hat is only fourteen hundredths of 
ne per cent. A Vermont company, 
which has been investing its money 


’ mortgage loans for twenty years, re 
ports that it has loaned $68,000,000 to 
fprmers and that 
‘ipal or interest has been lost, rebated 
that 
f property has been acquired, nor is 


no part of the prin 


r discounted; also, not a piece 


there at present any prospect of loss 
n outstanding loans 

the Life 
that the 


organization of 


The experience of Bankers 


been during 
‘orty the 
the Company, over seventy-three 
lions of dollars of such securities have 
the 
single dollar of principal or 


“Company has 


years since 


loss of a 


interest 


been purchased without 


Highest Class of Securities 

The history of the farm loan 
ness in the United States also demon- 
strates that mortgage 
securities of the highest possible class; 


busi 


farm loans are 
the prosperous farmers being the men 
carry the mortgages. The 
illusion that a mortgage on 


who old 


fashioned 


the farm is the sign of a poor farmer 


was dispelled a long time ago. The 
most prosperous American farmers are 
those who carry the heaviest mort 


gages, and the greatest volume of farm 
found in the 
the na 


mortgages is to be most 
farming 
tion. Towa has a 
debt of half 
and farmers of Iowa are admittedly as 
the The 


prosperous states of 


farm mortgage 


billion 


alone 


nearly a dollars 


prosperous as any in nation. 


farmers have shrewdly taken advan- 
tage of the mortgage loan system and 
carry their loans from year to year, 
while using their working capital to 
make more money Instead of pay 
ing off their loans, they renew them 
and use the money to buy additional 
lands and to make other investments. 
In this manner the life insurance com- 


panies have aided to an appreciable ex 
tent 
ment of 


in the building-up and improve- 
Middle West. They 
have aid to the farmers, 
and the farmers have been a great-aid 
tremendous 


the great 
been a great 
by developing a 
of the highest 


to them 
field 
be had 


class securities to 


with a good interest return 


To quote from a recent issue of “The 
sjanker”: 


Northwestern “There are no 


investments made today which are 
more stable and more profitable than 
the farm mortgage. The two greatest 


makers and holders of farm mortgages 
the banks the life 
companies each of these 
tions may be justly proud of what they 
have the building-up of 
the communities of 
try, the 
the central 
which 


are and insurance 


and institu 
done toward 
various 
and 


ress of 


this coun 
prog 


institu 


and 
The 
the 
er who is developing his land, is do 


development 
west 


tion loans money to farm 


ing a service to humanity and indi 
rectly to our Government, and does a 
distinct favor to that borrower if he 
advises him to protect his estate and 
protect his loan by sufficient life in 
surance.” <A few figures will help give 
some idea of the magnitude of the 
farm loan business of the United 
States, the aggregate of which is es- 
timated at something over $4,000,000, 
000. Interest on this sum at 5! per 
cent. means an annual payment of 
$220,000,000. 

The magnitude of this business in 
dicates that it is perfectly stabilized 
and the universal experience is that 
there is no dearth of investment op 


portunities in this field 
Superiority of Real 
the 


not 


Estate Loans 
Fortunately 
estate 


superiority of real 


loans is limited to stability 


of values and uniform security, but algo 


includes the one remaining factor of 


importance in the investment field, 
ramely, the rate of return The sta 
tistics of life insurance companies dis 


the fact 
returns 


the 
been 


that 
have 


close assured an 


nual considerably 


greater on real than on 
the 
the 


return in ex 


estate loans 


stocks and bonds. Among com 


panies investing largely in latter 


securities, an average 


cess of 5 funds 


The average rate 


per cent. on invested 
is a rare exception 
of one of the largest companies in the 
country has been but little in excess of 
44, On the hand 5 
per cent. has been practically the mini 
mum for first 
average 
by no 
the carrying 
such loans in large aggregate amounts 


per cent other 


rate real 
earning of 514 
means 


class estate 
per 


uncommon 


loans, an 
being 


among 


cent. 
even companies 
lowa Viewpoint 
the 
companies, one of 
the 
Investment 


From standpoint of our lowa 


the 
investment 


most important 
field is the 


which makes it 


features in 
lowa Law, 


impossible for a company of our state 


to invest in speculative securities. In 
dustrial stocks and bonds are excluded 
fact the 


companies to 


and in law limits 
the United 


States and its political subdivisions and 


practically 


bonds of 


real estate loans which shall be limited 


in each case to fifty per cent. of the 
appraised value of the property, ex 
clusive of improvements, or forty per 


cent, of the appraised value including 
improvements of brick or stone. The 
record of the Bankers Life Company 
is typical of the conditions existing in 
lowa as a result of the Iowa law. The 
assets of the Company amount to $33 
000,000 of which $30,000,000 is first 
mortgage loans on real estate with an 


value of $111,000 
indeed of 


aggregate appraised 
The 
value to the policyholders of the Iowa 
life 


cently 


000 lowa law is real 


and as re 
prominent 


insurance companies, 


acknowledged by a 


Californian who carric insurance in 


an lowa company, is considered of 


importance by the policyholders 
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Simmons Elected President— 
Make Change in Constitution 


New Members of Executive Committee, With Ex-President Seay 
as Chairman—More Authority for Committee. 


(Special to The Eastern Underwriter. ) 


Chicago, September 20: 


kx. G. Simmons is the new president 


of the American Life Convention, elect- 


ed by acclamation. He is vice-president 
and general manager of the Pan Amer- 
ican Life Insurance Co. of New Orleans. 
He is a young man full of vigor, who 





KE. G. SIMMONS 


entered the life insurance field 15 years 
ago with the State Life. He helped or- 
ganize the Pan-American Life and has 
ever since been its vice-president anda 
general manager. He is a graduate of 
Washington University, St. Louis. He 
has had practical experience in every 
branch of life insurance work. In seven 
years his company has acquired fifty 
millions of insurance and resources of 
six and a half millions. He has been a 
member of the executive committee of 
the American Life Convention for four 
years and has been particularly active 
in legislative work. 
Changes Made in Constitution 

Important changes were made in the 
constitution of the American Life Con- 
vention on resolution by R. W. Stev- 
ens, of the Illinois Life. The change 
gives the executive committee full con- 
trol of salaried employes of the organ- 
ization, electing them and_= guiding 
them. 

Heretofore the salaried secretary 
and the general counsel have been elec- 
ted by the entire membership. In 
presenting his resolution, Mr. Stevens 
said: 

“The object and intent of this amend- 
ment is to place in the hands of the ex- 
ecutive committee the full control of 
those in the employ of the convention 
and who under the practices of the con- 
vention operate under the direction of 
the executive committee. Viewed pure- 
ly as a business proposition, it seems to 
me that the committee npon whom is 
placed by the convention the respon- 
sibility for the conduct of the affairs of 
the association, with the assistance of 


a paid secretary and treasurer, should 
have the naming of the person or per- 
sons to fill those offices, and should not 
be required to face the possible contin 
gency of having those offices filled by 
a person or persons who, because of 
election by vote of the convention, 


might be unwilling to follow the direc- 
tions of the executive committee, if that 
committee had no voice in their elec- 
tion.” 

The new members of the executive 
committee are: H. W. Johnson, presi- 
dent, Central Life, Illinois; H. R. Cun 
hingham, vice-president and general 
manager, Montana Life, and Charles G. 
Taylor, Jr., vice-president, Atlantic Life 
Retiring President Seay was elected 
chairman of the executive committee 
The retiring members are Messrs. 


Abels, Grimsley, and Reynolds. 


PROTECTS BUSINESS GENIUS 

One of the points mady by Governor 
Lowden in his address was that the 
great asset, business genius, was not 
protected until the life insurance man 
came along. 


ARDREY NOT AT MEETING 


Members were deprived of the pleas- 
ure of hearing J. Howard Ardrey, vice- 
rresident of National Bank of Com- 
n.erce, New York, owing to illness of 
his father-in-law. 
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Re-Insurance And 
Inspection Suggestions 
of President Seay 


WANTS TWO COMMITTEES NAMED 


Annual Address of President Tells of 
Activities of American Life 
Convention Committees 
In his annual report to the American 
Life Convention President Seay recom- 
mended the appointment of two com- 
mittees to handle respectively the ques- 
tion of re-insurance and inspections. 
His recommendations along this liné 

follow: 

The war has 
plex problems. It 
field of operations, 
pense. First, the 


created many new and 
not’ only has curtailed our 
but has increased our ex 
draft act calling to the 
colors all ages between twenty-one and thirty 
deprived us of insuring most of those ages. 
and now the second draft act extends our 
difficulties and deprivations to all in the 
izes between eighteen and _ forty-tive Many 
of our agefits have gone, more of our em 
ployes, and we are up against the necessity 
of writing in restricted ages with a smaller 
and able agency force, and of conducting 
our offices with much less efficient help. Con 
ditions have forced on us a need for economy 
in every line. To my mind the American 

Convention can aid in this economy ‘n 
two particular endeavors—re-insurance and 
inspections, 


com 


less 


From reports received from fifty-eight com 
panies, I find that those fifty-eight 
re-insured over $50,000,000 of business and have 
an annual re-insurance of over $16,000,000. As 
there are 113 companies in the American Life 


companies 


convention, I feel safe in assuming that the 
total amount of re-insurance of all companies 
will exceed $100,000,000 and that the total 
amount of annual re-insurance will exceed 


$32,000,000. As the Medical Exchange has been 
beneficial and has given this service at 
re-insurance be had by our companies 
There are several ways in which this 
re-insurance can be effected. A mutual 


cost, 
so can 
at cost. 
com 


pany can be organized «among those desiring 
to enter into the scheme; or a corporation can 
be organized among our companies, each tak 
ing the amount of stock permitted or allotted 


Proper rules and regulations should be adopted 
and the organization placed in strong hands 
During the same period the fifty-eight com 
panies above referred to, had two hundred 
thousand inspections and paid for them ove: 
$200,000 and it is safe to assume that the tota} 


inspections of all American Life Convention 
companies will exceed four hundred thousand 
for which they will have to pay about half 


a million dollars. 
It has been practically decided to place the 


secretary’s office in some central location, and 
these companies or bureaus could be lox ated 
in the same place; and by placing them un 
der one management a_ pronounced’ saving 
could be effected. I therefore suggest that this 
convention select two committees—one to 
fully into the question of reporting and in 
specting, and the other to go fully into the 
auestion of doing our own re-insuring; and 
instruct them to report back to the next ses 
sion of this convention, it being understood 
that they are to report not only on the ad 
visability of each of the propositions, but 
in case they approve them or either of them 
that they are to offer a plan of organization 
and operation. 


The War Risk Bill 

A large part of President Seay’s ad- 
dress was devoted to the activities 
of the convention’s executive commit- 
tee during the year. Of the Soldiers’ 
and Sailors’ insurance bill he said: 

“The bill in question had been con- 
sidered a short while in the executive 
session of the American Life Conven- 
tion at Grand Rapids, and after receiv- 
ing the wire announcing its introduc- 
tion in Congress the Executive Com- 
mittee again went over it carefully, and 
appointed a committee consisting of 
J. B. Reynolds, president of the Kan- 
sas City Life Insurance Company; your 
Secretary, T. W. Blackburn; and my 
self, instructing us to proceed to Wash- 
ington at once and ascertain the situ- 
ation and take such steps as might be 
necessary. Later, Messrs. Grimsley 
and Simmons were added to the Special 
Committee, and both of them after- 
wards joined Mr. Reynolds, Mr. Black 
burn and myself at the Capitol. 

“Mr. Blackburn and myself remained 
in Washington practically all the time 
from the adjournment of the Grand 
Rapids meeting until the first part of 
October and did all that we possibly 
could to have the bill so shaped as to 
injure legal reserve companies as little 
as possible. During our work on the 
bill, both Mr. Blackburn and I made 


trips to New York to have conferences 
with the New York life insurance 
companies, and particularly with what 
is known as the Ide Committee. We 
appeared before the Committees of 
both the House and the Senate in be- 
half of the bill and discussed it with 
every Congressman and Senator whose 
ear we could reach. The result of our 
work was not commensurate with the 
effort put forth, but if the bill as final- 
‘y passed will be compared with the 
one introduced, you will that a 
great deal was done towards making 
it a workable piece of legislation.” 
The Revenue Bill 

Discussing other committee activi- 
ties, he said: “During the same ses- 
sion of Congress that passed the Sol- 
diers’ and Sailors’ Insurance Rill, a new 
revenue bill was passed. This neces- 
sitated both the president and the sec- 
retary remaining in Washington for 
the purpose of watching the interests 
of life insurance companies as much 

possible 
“On October 24, 1917, a special meet- 
ing of the Executive Committee was 
called to convene in St. Louis for the 
purpose of conferring in relation to 
the method of treating the pnoliecv tax 
of eight cents per hundred levied un- 
der the new revenue law. This eight 
cent tax was originally proposed in 
the House of Representatives, was 
eliminated from the bill passed in 
the Senate, but was reinstated by the 
Conference Committee. 

“The Executive Committee meeting 
in St. Louis, which was attended by 
representatives of the St. Louis com 
and a few other companies, de 
cided that the eight cent tax presented 
a character of taxation. the method of 
providing for the payment of which 
could for the time being be best deter- 
mined bv each individual company for 
itself, and the companies were notified 
accordingly. 

“On December 6. 1917 
inxs of the Executive 
held, in New York City. This meeting 
was attended bv all of the members 
of the Committee. There was dis- 
eussed at this meeting the internvreta- 
tion of the excess profits provision of 
the revenue law above referred to, and 
vour secretary as a member of the 
Committee appointed by the Wegai 
Section of the Association of Tife In- 
surance Presidents and other life in- 
surance attorneys, went to Washing- 
ton and anneared before the Commis- 
sioner of Internal Revenue and also 
before the Advisory Board on excess 
profits, as a result of which some mod- 


see 


as 


as 


nannies 


another meet- 
Committee was 


ification was made in the regulations 
relative to assessing life insurance 


under the excess profits tax provision, 
but no definite decision was made by 
the Commissioner. The questions in- 
volved are still in an unsettled state, 
and will probably have to be deter- 
mined by the courts, though through 
the activities of the American Life 
Convention, the Association of Life In- 
curance Presidents and the Assocla- 
tion of Life Insurance Counsel, the 
Department has been placed in posses- 
cion of facts and arguments which may 
ultimately result in a satisfactory in- 
terpretation of this section of the rev 
Jaw.” 

Traveled For Six Weeks 

The Executive Committee met again 
on the 27th day of March, 1918, in the 
City of Richmond, at the time of the 
meeting of the Medical Section of the 
American Life Convention. After that 
meeting the president and the secre 
tary proceeded from Richmond to 
Washington to consult with the Treas- 
ury Department relative to the new 
bond issue, and arrangements were 
made at that time preparatory to the 
April drive. At the request of the 
Secretary of the Treasury, President 
Seay gave about six weeks of his time 
in visiting the companies of the Amer 
ican Life Convention to personally 
present to them the Government's 
needs in its emergency; and at the 


enue 





JAMES V. 


BARRY 


James Victor Barry, assistant secre 


tary of the Metropolitan Life Insurance 


Co., attended both the legal and the 
main meetings of the American Life 
Convention at Chicago and his ready 
wit found a very acceptable place in 
the program. Mr. Barry, as usual, was 
right at home. The favorable recep- 
tion accorded him gave evidence of 


the esteem in which he is held. 
same time your Secretary 
companies in Cincinnati, 
Chattanooga, Atlanta, 

Cedar Rapids and 
tawa and 
ally visited 


visited the 

Louisville, 
Birmingham, 
Davenport, Ia., Ot 
Rockwood, lll. He _ person- 
the companies in Phila- 
delphia, Pittsburgh, Columbus, Indian- 
apolis, Chicago, Des Moines, Kansas 
City, Topeka, Wichita and Dallas. 

“IT am glad to report that I found 
all of the companies fully alive to the 
importance of the situation, bubbling 
over with patriotism and eager to help 
the Government,” he said, “and in a 
spirit prompting them to participate 
to the limit not only in that bond is- 
sue, but in any issue that the Govern- 
ment might put out. The companies 
as a whole have something like five 
per cent. of their holdings in Liberty 
Bonds,—-which is a larger percentage 
than is held by other organizations of 


life insurance companies. This, how- 
ever, is not as heavy as the compa- 
nies should go, and it is the wish of 
the Government that the companies 
again go their limit in purchasing 


bonds in the next issue, which will be 
the largest yet offered. English com- 
panies have twenty per cent. of their 
assets invested in Government secur- 
ities, and it is the wish of the Govern- 
ment that American companies display 
as much patriotism as the English, and 


it might not be amiss for us, by suit- 
able resolution, to inform the Govern- 
ment that we are willing to invest not 
only twenty per cent., but enough to 
insure the winning of this war. 
Taxation 

“About the first of June, 1918, the 

president and secretary again met in 


Washington for the purpose of discuss- 
ing with the members of the Ways 
and Means Committee the 
life insurance companies under the new 
revenue bill which proposed to raise 
eight billions of dollars. While work 
ing on this particular matter it became 
necessary to make a visit to New York 
for the purpose of discussing the pro- 
posed bill with members of the Presi 
dents’ Association and the officials of 
other insurance companies. After our 
conference with the representatives of 


the Presidents’ Association, we re 
turned to Washington and attended 
the hearing before the Ways and 


Means Committee, at which session an 


status of 


Report On 
Lists of Attorneys 


(Special to The Eastern Underwriter.) 
Chicago, September 19: 
President Isaac Millar Hamilton, of 


the Federal Life, read the report of C. 
A. Atkinson, Chairman of the Commit- 
tee on Lists of Attorneys. While the 
committee has worked very hard per- 
fecting the lists and getting informa- 
tion relative to attorneys in all states 
who have life insurance experience, the 
member companies have not generally 
subscribed to the lists. The lack of in- 
t rest has plainly discouraged the com- 
mittee to put forth additional effort and 
its chairman asked that the report 
accepted and the committee discharged. 
Mr. Coffin, of the State Life, and the 
Chair thought the committee should not 
resign but out its term. 
This was put to a vote and carried. 


be 


should serve 


Impairment 


Records Increase 
(Special to The Eastern 
Chicago, September 19: 

Chairman F. L. B. Jenney of the Med- 
ical Section of the American Life Con- 
vention reported a large increase in the 
number of impairment reports. The 
records are now more complete than at 
any time. 


Underwriter.) 


argument was presented by your sec- 
retary. While in Washington on this 
mission, we were advised that many 
different methods of taxing life insur- 
ance companies had been proposed to 
different members of the Committee 
and we were fearful lest great hard- 
ships would be worked on insurance 
companies unless some simple and 
equitable method of taxation should be 
suggested by the insurance companies 
themselves. Not being willing to as- 
sume the responsibility of making this 


recommendation, your president called 
another meeting of the Executive Com- 
mittee, which was. held in St. Louis 


on the 22nd day of June, 1918, at which 
a full attendance was had. At that 
meeting it was unanimously decided to 
recommend to Congress that, ‘In leu 
of all cther Federal taxes on life in- 
surance companies there be levied a 
tax of a certain per centum on total 
annual premium income, and that said 
tax, instead of being made payable in 
one sum for one year, be made payable 
monthly as said premium income is re- 
ceived.’ 

“The Executive Committee requested 
your president and Dr. EK. G. Simmons, 
vice-president and general manager of 
the Pan-American Life Insurance Com- 
pany, to go to Washington and present 


the views of the Executive Committee 
to the Ways and Means Committee. 
Acting upon their suggestion Dr. Sim- 


mons and T left immediately for Wash- 


ington and at once got in touch with 
the different members of the Ways 
and Means Committee, and with other 


members of Congress, and after dis- 
cussing it at some length, finally your 
president appeared before the Ways 
and Means Committee on the 2nd day 
of July, 1918, and presented an argu- 
ment on that method of taxation. 


Better Spirit of Co-operation 


“During the past year it has been 
necessary for many conferences to be 
had between the representatives of the 
Presidents’ Association and other kin- 


dred organizations, and the American 
life Convention, and I am glad to re 
port that a better spirit of co-opera- 
tion seems now to exist between all 
branches of life insurance than has 
ever existed before We have had 


absolute co-operation.” 
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Decisions in 1918 


of Unusual 


Interest To Life Men 














In the 1918 decisions I find that the 
questions involved in the various op 
tions provided for in the policy con- 
tracts of most companies, have received 
considerable attention. The language 
of the stipulation providing for these 
options is not uniform, but in the sub 
ject matter most all policies provide 
for some form of surrender value, cash, 
loans, paid-up or extended insurance, 
all of which, scientifically speaking, 
must be provided for out of the reserve. 
The reserve will accomplish one of four 
things: (i) After two years or more, 
the interest accumulations enable the 
company to carry the insurance at the 
level rate of the age when the policy 
was issued. (2) It enables the com 
pany to give surrender value by way 
of loans or cash. (3) It enables the 
company to give a paid-up policy, and 
(4) It enables the company to give ex 
tended insurance. The reserve will not 
accomplish any two of these proposi- 
tions. Some of the courts have at 
tempted to construe the stipulations 
providing for these options strictly with 
reference to the stipulation as if life in 
surance could be carried on by the in- 
suring of one man and without refer 
ence to the science of insurance, and 
without giving proper consideration to 
life tables or the pessible loss or gain 
incident to demise. 


Loan Provision 


(Reviewing State Mutual Life Insur 


ance Company vs. Forest. [Georgia] 91 


Sk 428.) 

The loan provision provided for re 
newal of loan upon payment of one full 
year’s interest in advance, provided 


premium was paid to end of policy year 
in which loan was made. A failure to 
pay premium resulted in charging the 
premium and interest accruing as a 
loan against the policy. 

After making a loan, insured default- 
cad in paying premium. There was an 
insufficient amount of reserve value to 
pay a full year’s premium and repay 
the loan with one year’s interest, but 
the reserve was sufficient to carry the 
amount already borrowed with interest 
to death of insured and one year’s 
premium with interest from date when 
premium should have been paid to date 
of death of insured. 

Defendant contended that inasmuch 
as insured if living could not have in 
creased his loan withcut payment of 
premium and one year’s interest that 
the company was not required to charge 
the unpaid premium as a loan against 
the policy when the reserve was not 
sificient to cover premium and one 
year’s interest 

Question arose upon demurrer of de- 
fendant to plaintiff's petition 

Held that the provision of the policy 
charging the unpaid premium as a loan 
avainst the policy DID NOT REQUIRE 
THE PAYMENT OF A YEAR’S INTER- 
KST IN ADVANCE, such provision 
beng stipulated WHEN MAKING A 
1OAN, that the reserve value om the 
date when the seventh annual premi 
um should have been paid was. suffi 
cient to cover loan and interest, also 
the seventh annual premium, that the 
company should have then charged the 
premium against the policy as an addi- 
tional loan, that the reserve was suffi 


cient to cover all obligations of the in- 
sured up to the time of his death. 
Forfeiture 

(Reviewing Cotnam vs. Massachu- 
setts Mutual Life Insurance Company 
[lowa] 162 N. W. 786). 

In this case the Iowa Supreme Court 
construed a Massachusetts statute pro- 
viding against forfeiture after two years’ 
payment of premium for default in pay- 
ing premium, and providing that in case 
of default the net value of the policy 
together with dividends, if any, less 
indebtedness, if any, should be applied 
to the purchase of paid-up insurance. 

Insured borrowed on policy. There- 
after he requested and was granted for 
six times credit for the premiums as 
they became due, such credit being 
added to the loan. The _ beneficiary 
claimed that the indebtedness wags a 
general debt; that the full surrender 
value of the policy should be used in 
the purchase of paid-up insurance and 
the indebtedness deducted from this 
amount 

The company defended on the ground 
that the indebtelness was against the 
policy, that the balance of reserve and 
accumulations after deducting the in- 
debtedness should be used in the pur- 
chase of paid-up insurance. If the ben- 
eficiary prevailed the amount due was 
$534.00, if the company prevailed the 
amount was $186.00. 

In this case it was held that the 
amount borrowed and the amount there- 
efter uced in paying premiums was in 
fact a lean against the policy, that un- 
der the Massachusetts statute, upon de- 
feult of paving nremiums, the reserve 
if any. after deducting such loans, 
should be used for the purchase of paid- 
up insurance, sustained the company’s 
contention, judgment for $186.00. 

Loan Agreement 

(Reviewing New York Life Insur- 
ance Company vs. Scheuer [Alabama] 
75 So. 409). 

The policy provided for options of 
loun, extended insurance and_ paid-up 


insurance. Insured made a loan after 
the sixth premium was paid for $458, 
the reserve value of the policy was 
$554. Upon failure to pay the seventh 
premium the company cancelled the 
policy under the provision that the bor- 
rowing policyholder in default of pay- 
ment of premium forfeited one-fourth 
ot the legal reserve. 

After holding the loan agreement to 
be a New York contract the court ap- 
plied the New York statute pertaining 
te legal interest rates in that state and 
held the provision to forfeit one-fourth 
of the reserve would be giving the com- 
pany more than the legal rate of in- 
terest and gave the beneficiary the ben- 
efit of the full reserve. 

In other cases where the stipulations 
providing for the options were some- 
what different from the cases already 
cited, the courts have held substan- 
tially that the full reserve value of 
the policy at the time of the default 
should be used in the purchase of paid- 
up insurance and the loan deducted 
from the amount of the paid-up policy. 


Paid-up Insurance Option 


(Reviewing Emery vs. Manhattan 
Life Insurance Company, 179 Ky. 76; 
200 SW 19; 1918C LRA 568). 

This case was tried on an agreed 
statement of facts and submitted to 
the trial court, jury waived. The com 
pany had tendered $998. The plaintift 
claimed $2,500. Judgment in the court 
below for $998. 

The question involved was whether 
the assignee of a policyholder was en 
titled to exercise the option of paid-up 
insurance without the consent or re- 
quest of the insured. The assignment 
was by way of collateral, security for 
a debt and not an assignment carry- 
ing title. The assignee made applica 
tion for paid-up term insurance for $2,- 
500, as permissible under the policy. 
The company declined to issue the paid 
un policy without the request of the 
insured. The premiums were paid in- 
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Legal Reserve Company, originally organ- 
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year and in eighteen adjoining central 
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premium income of over $3,000 per day, 
desires to contract with State and District 
Managers and Solicitors in South Dakota, 
Colorado and Montana. 


The FEDERAL LIFE INSURANCE CO. 


CHICAGO 


LARGEST Illinois 


It wants only determined, capable, industrious men of 
high character and correct habits, who stand well in their 
communities, who will be ASSETS (not LIABILITIES) to 
the Company, preferably inexperienced in insurance, desir- 
ous of life-long connections, willing to be taught the pro- 
fession by a company of enterprising, conservative and 
honorable management, whose policies and agents’ con- 
tracts are unexcelled in fairness. 


Such men (or women) may secure contracts, affording 


an opportunity to establish 
CONTINUING INCOME, 
DEPARTMENT, or 
PARTMENT, or 


advantageous. 


to represent either the LIFE 
the ACCIDENT and HEALTH DE- 
BOTH, as may seem mutually most 


a COMPETENCY and a 


‘ 








Secretary 








For detailed information address, giving references 


CHARLES S. RANNELLS, 


ISAAC 


FEDERAL LIFE BUILDING, 
Chicago 


MILLER HAMILTON, 
President 























— 


eS oe wv 


o—-= : 


= 


e 
l- 

















September 21, 1918 


AMERICAN LIFE. CONVENTION EDITION THE EASTERN UNDERWRITER {4 





cluding the one due on March 5, 1912. 
The assured died in 1916. 

The court held that the assignee of 
the policy held as collateral only was 
not entitled to convert the same into 
paid-up insurance without the consent 
of the insured. 


Incontestable Clause 

Two quite important decisions have 
been rendered during the year, involv- 
ing the incontestability clauses of pol- 
icies, one by the Supreme Court of Illi- 
nois, the other by the Supreme Court 
of New Mexico. 

(Reviewing Monahan, Adm’r. vs. Met- 
ropolitan Life Insurance Company [119 
NE 68]). 

The policy was issued to the insured 
on December 12, 1903, and the insured 
died on October 19, 1905, a little over 
twenty-two months after the issuance 
of the policy. Plaintiff was appointed 
administrator of the deceased’s estate 
six days after death. The policy con- 
tained the following clause: 

“After two years this policy shall be 
non-contestable except for the non-pay- 
ment of premium as stipulated or for 
fraud.” 

Suit was brought by the administra- 
tor on January 23rd, 1906, a little over 
two years and one month after the date 
of the policy. The trial court rendered 
a judgment in favor of the administra- 
tor for the full face of the policy. This 
judgment was affirmed by the appellate 
court and the case was taken to the 
Supreme Court by a writ of certiorari. 
On behalf of-the company, numerous 
errors were assigned and argued. On 
behalf of the administrator, cross er- 
rors were assigned, and the Supreme 
Court decided the case on one of the 
cross errors. In his application for 
membership, the insured made express 
warranties as to health, the amount of 
insurance on his life and when he was 
last attended by a physician. The com- 
pany alleged that there was a breach 
of these warranties which rendered the 
policy void. The administrator of the 
insured’s estate by way of answer set 
up the incontestable clause. At the 
close of the testimony, counsel for the 
administrator made a motion for di- 
rected verdict on the ground that the 
defense interposed by the company was 
barred by the incontestability clause. 
The motion was denied. This was one 
of the cross errors assigned by the 
plaintiff below, the defendant in error 
in the Supreme Court, and was the 
question decided by the Supreme Court. 
If this decision is generally followed, 
we must get away from the usually ac- 
cepted theory that the rights of the 
parties under an insurance contract be- 
come fixed at the time of the death of 
the insured insofar as the incontesta- 
bility of the policy is concerned, and 
turn to the language of the policy to 
determine the question of when the 
rights of the parties.accrued. It will 
be noted that the incontestable clause 
here is different from that found in 
other policies in two respects, first, it 
has in it the proposition that the incon- 
testability clause will not apply to. the 
defense of fraud, and second, it says, 
“After two years, this policy” etc., in- 
stead of “After this policy has been 
in force,” ete. The Supreme Court in 
its decision said: 

“The rights of the parties under such 
an incontestable clause as the one con- 
tained in this contract do not become 
fixed at the date of the death of the 
insured. In case of breach of war- 
ranty, the insurer must assert its claim 
within the two-year period, whether the 
insured survives that period or not, 
either by affirmative action or by de- 
fense to a suit brought on the policy by 
the beneficiary within two years.” 

The other important case was Stean 
v. Occidental Life Insurance Company 
(N. Mex., 171 Pac., 786). 


Re-Instatement 
(Reviewing Pries vs. Bankers Life 
Association [Kans.] 161 Pac. 631). 
This case sheds a ray of light over 
the gloom of insurance companies be- 
cause of the famous statute of Kansas 


which extends all insurance contracts 
in that state to include one month's 
full insurance, for which the insured 
has not paid if the insured should fail 
to pay one month’s assessment. The 
statute in substance provides that no 
policy of life insurance could be lapsed 
for a failure to pay premium till the 
premium was due and unpaid and there- 
after a thirty-day notice given of the 
intention of the company to cancel 
such policy. 

The decision of the caSe under dis- 
cussion was rendered on a demurrer to 
the defendant’s answer, which the trial 
court sustained. Defendant's answer 
avoided the effect of a re-instatement 
by alleging that the representations 
contained in the application for re 
instatement were not true, and that the 
lapsation of the policy prior to rein- 
statement forfeited the insured’s rights. 
The notice provided for by the Kansas 
statute was not given. The trial court 
sustained the demurrer to the answer. 
The Supreme Court of Kansas _inter- 
preted the statute as providing for no- 
tice of intention to forfeit after a right 
to forfeit had accrued and not for no- 
tice to be given before the time for 
payment had expired. jut after thus 
interpreting the statute, the court held 
that it was not retroactive and did net 
affect policies in existence prior to the 
time of the enactment of the statute. 
This part of the decision is of great im- 
portance and the reasoning of the Kan 
sas Supreme Court is scund in prin 
ciple. The question was whether the 
statute was as to remedy or whether 
it materially affected the rights and 
obligations of the parties. If as to 
remedy only, of course, it would affect 
contracts in existence at the time of its 
enactment. If it affected the provisions 
and substance of the contract, then it 
would come under the constitutional 
prohibition. It is to he hoped that 
some Daniel will brave the Kansas 
lion, not in its den, but in the Supreme 
Court of the United States, to test the 
constitutionality of the Kansas statute, 
which in effect gives the citizens of 
that state one month's insurance that 
his contract does not provide for, and 
for which he has paid no premiums 


TRUE SPIRIT OF DEMOCRACY 


How It Is Interpreted by A. L. Brooks, 
Member of South Carolina Bar 
—Can Solve Problems of Peace 


A. L. Brooks, of Brooks, Sapp & 
Kelly, attorneys at law, Gréensboro, 
N. C., delivered a paper at the Amer- 
ican Life Convention describing the 
spirit of world democracy He said 
in part: 

“We have our differences over in- 
ternational law, between labor and 
capital, concerning government control 
and ownership of railroads, telegraphs 
and telephones, coal mines, water 
powers, and numerous other smaller 
questions. Can not these new. prob 
lems, however, be successfully solved 
by the application of the true spirit 
of Democracy? Let us insist that the 
code of morals which exists between 
man and man shall be applied as the 
governing rule of conduct between na- 
tion and nation, and nations and in- 
dividuals. Apply the test of the Eleven 
Commandments and see how little is 
left unsolved. Even the mental result 
will amaze you. No man can doubt 
that, if Germany had believed in these 
Commandments, this cruel war would 
never have occurred, or if her rulers 
should now be converted to their teach- 
ings it would end in a day. If, there- 
fore, the Spirit of Democracy could 
have saved the world from war, how 
much easier can it solve the problems 
of peace. For instance, if Germany 
had believed that you should love your 
neighbor as yourself, the outrages that 
have gone up to Heaven through the 
pitying cries of defenseless women and 
children in Belgium would never have 
been perpetrated.” 


How Life Policy 
Appears to Jamison 


(Special to The Eastern Underwriter.) 
Chicago, September 17: 


Responding to the addresses of wel- 
come James H. Jamison, president of 
the Western Life, said that the life 
insurance policy, when closely studied, 
constitutes a beautiful story. In ef- 
fect the policy capitalizes human 
energy and converts it into a tangible 
asset. Life insurance is simply laying 
away a few dollars in early life, which 
are sure to come back. It is a pre- 
server of the home with all its refin- 
ability. The home and fireside are two 
of the fundamental principles of our 
patriotism. A man will fight like a 
tiger to protect the home that he loves 
and the fireside that he enjoys, but 
very few men will shoulder their guns 
in defense of a boarding house. The 
insurance policy also makes a workable 
capital out of property that would 
otherwise be lost. Its benefits com- 
mence as soon as it is written. 

It constitutes a sacred fund; for 
nearly all of the states of this union 
have decreed that the proceeds there- 
of shall be exempt even from the 
sheriff. You see this insurance policy 
is a star of hope for the ragged boy 
and girl who have no property to start 
out in life, but who are brim-full of 
days’ works. 

When the great peace clock strikes 
more than five million of men _ will 
return to America schooled in warfare, 
trained in the destruction of property 
and will be thrown upon the labor 
market of this country. This will pro 
duce financial shake-ups that will re- 
quire great ability to overcome, 

It is to meet these emergencies and 
talk over the best plan to protect the 
interest of the one million, six hun 
dred thousand human beings that are 
depending upon the contracts issued 
by the members of this Convention, 
that this Convention was formed. 


War’s Effect on 
Agency Organization 
(Continued from page 5.) 
monly practiced by 
ments: 

The indiscriminate giving of rate 
books, sample policies and literature 
to every Tom, Dick or Harry who sug 
gests that he might possibly secure 
an application 

The employment and equipment of 
agents who are available as agency 
material merely because some agency 
manager finds them in their chronic 
condition of being out of a job. 


agency depart 


The continued employment and sup- 
port through cash loans, advances and 
allowances of men who have never 
made good with any company. 
Throughout the United States may be 
found life insurance agents who over 
a long period of years have been sup 
ported out of the funds of life insur 
ance companies. The record of their 
unprofitable employment may show on 
the books of more companies’ than 
they have been years in the business; 
yet they continue to thrive like the 
green bay-tree, since, no matter with 
what frequency they are rooted out of 
one company or agency, there is al- 
ways another agency door wide open 
for their employment. 

The toleration and retention in our 
business of the disreputable and un- 
trustworthy agent who, notwithstand- 
ing the fact that he has forfeited all 
right to the esteem and confidence of 
reputable men, has injured applicants 
and policyholders and mulcted his 
company, still has a chance to reform 
with another company just as often 
as he needs it 
Preying Upon Agents of Other Com- 

panies 


The pernicious and somewhat prev- 


tlent practice of preying wpon the 
agents of other companies. No mat- 
ter with what high ideals, and loyalty 
to the company of his first choice one 
may have entered the business of life- 
insurance selling he is a strong man, 
indeed, who preserves his high ideals 
and loyalty under the kind of pressure 
and extravagant offers for his services 
to which he is immediately and con- 
tinuously subjected by competing com 
panies. It is a sad commentary upon 
our business that companies shrink 
from giving to agents who are mak- 
ing a conspicuous success the publicity 
that is their due because we know 
that the parasites of the agency field 
assiduously avail themselves of such 
information, 

And right here | want to say that 
there is no unworthy or disreputable 
agent in the field for whose retention 
in our business some Home Office igs 
not knowingly responsible; that there 
is no reprehensible field practice which 
has not been connived at or abetted 
by some Home Office; and that it is 
high time for this Convention to take 
some united and effective action look- 
ing toward the suppression of field 
conditions which are the result of in- 
excusable inefliciency or low moral and 
ethical standards at Home Offices. 

Water never rises higher than its 
source, and the source of all agency 
appointments and all agency practices 
is the agency department at the Home 
Office. 

Too many Home Offices, as well as 
agents, have yet to learn that the in- 
terests of the business of life insur 
ance are bigger than the interests of 
any one company, 


The Work or Fight Order 


The “Work or Fight” order of the 
War Department has caused such a 
scurrying to cover of the poolroom- 
pilflers and the barbershop-bummers 
who formerly furnished such a fertile 
field for contract-making by those 
agency men who pride themselves on 
the number of agents they are able 
to “plant” each year, that one great 
source of loss to agency departments 
und discredit to the life insurance 
business has been closed even against 
those who might yet be willing to 
draw from it. 

Agency managers are now under the 
necessity of persuading real men to 
give up real jobs to go into the busi- 
ness of life-insurance selling, and, let 
us hope that those agency men who 
are unable to survive this test may 
be speedily eliminated from the life 
insurance business. 

“Work or Fight,” says our Govern- 
ment, and every red-blooded citizen 
heartily approves of the order. “Be a 
Credit to Life Insurance, or Get Out of 
the Business,” should be the universal 
slogan of the life insurance companies, 
and if that slogan should be adopted 
and lived up to by every legal reserve 
iife insurance company in the United 
States agen¢y losses would shrink to 
insignificance, the “floater” would be 
a pest of the past, and the business of 
life-insurance selling would speedily 
attain to and hold a position of honor 
among those callings requiring special 
training and knowledge and against 
which the public holds no prejudice. 

The war has already imposed many 
burdens upon the life insurance com 
panies. We have given to the service 
a host of splendid agents and em- 
ployes, and the handicap of not being 
able to secure and train young men at 
the beginning of their business career 
is a heavy one which we shall feel in 
increasing measure as the war goes 
on, but no matter what the cost of 
our righteous participation in the Great 
War may be in office disorganization, 
new-business curtailment, increased ex- 
penses, increased mortality and de- 
creased earnings the legal-reserve life 
insurance companies and their agents 
will pay their full fair share willingly 
and without stint. 
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U. S. War Experience 
Cannot Be Adverse 


VIEW OF L HOMANS 


SMITH 
Proportion of Soldiers Insured in 
Private Companies Much Less 
Than With Allies 


After reviewing the comparative war 
losses of British and Canadian life in- 
surance companies and quoting the 
military service clauses of those com 
panies, I. Smith Homans, actuary and 
assistant secretary of the Common- 
wealth Life, of Louisville, dwelt at 
some length on the experience and 
practices of the American companies 
to date and then proceeded as follows 
to analyze the actual effect of the war 
losses up to the present time on the 
American companies: 

In spite of the increased death rate 
caused by the war, and this has been 
considerable, it has not caused a mor- 
tality in excess of the tabular rate. 
War claims have meant a decrease 
only in the mortality profit over that 
enjoyed under normal conditions. Mr. 
J.B. McKechnie, general manager of 
the Manufacturers Life, gives a table 
showing how this average profit from 
favorable mortality has shrunk during 
the war, and I give this table below: 


Average 

Mortality 
Year Savings 
Pc ivve Secrest ypecterceceveenesdeeoune 40% 
1915. 35% 
Sone cedern ceavesswescserescevescesetes 18% 
Shc dcccecbasenpccadevesttsveveesscewe 12% 


In the three and one half years of 
the war the shrinkage in gain from 
favorable mortality has been 28 per 
cent, 

It is evident from the above figures 
that death losses so far, and I refer in 
particular to those of the Canadian and 
British companies, have not been in- 
creased by the war to such an extent 
as to more than affect the rate of pol- 
icy dividends. Nor is there the slight- 
est probability of its doing so in the 
future. The stability of the com- 
panies is in no _ wise threatened. 
Even though the surplus’ arising 
from a favorable death rate has 
been decreased to a considerable ex- 
tent, it must be borne in mind that 
there are sources of profit, or margins 
of safety, other than the factor of fa- 
vorable mortality. There is the gain 
from interest earned in excess of that 
assumed; a lower rate of actual ex 
pense than that provided by the load- 
ings, except under particularly low rate 
non-participating policies. These have 
in no way been impaired. 

It is fortunate as well that with each 
succeeding year of the war two favor- 
able influences are at work to lessen 
the effect of war claims on the sur- 
plus earnings of the companies. These 
influences are: first, the large amount 
of new insurance being written by the 
companies since the outbreak of the 
war and under which an extra premi- 
um is charged for active service or a 
limitation placed on the liability of the 
companies if this extra premium is not 
paid; and secondly, a steady decrease 
in the net amount at risk (face of the 
policy less the accumulated reserve 
thereunder) consequent to the increase 
in duration of those older policies 
taken out prior to the war and under 
which there is no restriction upon en- 
tering military service. 

In connection with this question of 
increased death rates due to war, it 
may be of interest to recall the mor- 
tality experience of the Provident Sav- 
ings during the years subsequent to 


1897 or 1898. The death rate of this 
company exceeded 100 per cent. almost 
continuously, showing that unfavor- 
able selection amongst policyholders 
will result in a more serious mortal 
ity loss than even this great and dev- 
astating war has done. 

Coming to the American companies, 
let me repeat a statement previously 
made, that as far as war losses are 
concerned we are but on the threshold 
Up to the battle of the Marne in July 
of this year comparatively few of the 
American troops were engaged in ac 
tive fighting, and most of the losses 
arising from this battle could not have 
been reported until some time there 
after. Through the courtesy of a num- 
ber of our American companies I have 
been able to prepare a table showing 
the life insurance casualties during the 
months of May, June and July of this 
year, This shows aggregate death 
claims of $47,233,096, of which $1,840,- 
512 or 3.9% were caused by the war. 
The resulting percentage of war claims 
to total losses is very small as com- 
pared with the losses of the Canadian 
companies as given previously. It is 
interesting also to note the progress 
of the war claims occurring during the 
months in question, and they are as 
follows: 


War Claims of 
American 
Month Companies 
May . (ceistactinvwassercgeccns ae 
DE Sisceh rAGkes cede nieRasetin wed 411,325 
July. hibiereuieannasee? ee 504,564 


Based on amounts of insurance in 
force on December 31, the rates of 
death losses were: 


Death Losses 


In three months of 1918, the death 
losses were 12.2 per cent. with war 
claims included, 11.7 per cent. with 
war claims excluded, making the ratio 
of war claims 0.5 per cent. 

The foregoing figures point very 
clearly to the fact that mortality ex- 


perienced by the life insurance com- 

















WILLIAM BROSMITH 


Perhaps the most striking thing in 
connection with the membership activ- 
ities of the American Life Convention 
during the past year was the recent 
affiliation with that organization of the 
Travelers Insurance Company of Hart- 
ford. The company was represented at 
the Chicago meeting by its popular 
general counsel, William BroSmith. 


panies generally is by no means _ in- 
dicative of what the death rate of the 
war has been. By that I mean the 
death rate of those actually engaged in 
the struggle; nor can they be taken 
as a basis for future experience, with- 
out a great deal of caution. Too many 
factons enter into the calculation. It 


would be like comparing death rates 
based on one thousand of insured lives 
without first considering the average 
age of those insured. Very much de- 
pends upon the proportion of the pol- 
icyholders having entered the service, 
and also the effect of the war service 
restrictions as between old and new 
policyholders. 

The American companies have been 
very slightly affected by the war thus 
far, and we may even expect as time 
goes on that their experience will be 
more favorable than those of the com- 
panies of other countries, and for rea- 
sons that I will give further on. 

It is inexpedient to publish the num- 
bers engaged on the diferent battle 
fronts and without such data no exact 
calculation of death rates can be made, 
and further because of the liberality 
of the life insurance companies in the 
matter of war restrictions under pol- 
icies issued prior to the war no rec- 
ord can be kept of how many policy 
holders have entered the service. 
Though at the present time, and for 
reasons just mentioned, there are no 
statistics available giving more than 
a general index of what the death rate 
during the present war has been, I 
have been fortunate in securing sev- 
eral individual experiences, and I think 
they may prove of interest to this 
Convention, so I give them to you. 

The experience of the Independent 
Order of the Foresters of Canada, com- 
piled by its actuary, Sidney H. Pipe, 
showed a death rate during 1915 of 3.78 
per cent., or 37.8 per thousand. This 
rate in 1917 increased to an average 
of 50 per thousand. Following are the 
death rates of this Order amongst 
these who have taken up military serv- 


ice: 


Compared with this the experience 
of the Canadian Expeditionary Forces, 
covering the duration of the war given 
in the same paper, shows an average 
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IN THE FLOOD-TIDE OF PROSPERITY 


our business is expanding rapidly—we operate in 25 States. We 


great organization. 


We Must Have More Men 


lo whom we offer liberal terms and assist them in building up 
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o! 4.5 per cent., or 45 in the thousand, 
as against an average of 45.3 in the 
thousand for the same period in the 
ease of the Foresters. The earlier ex- 
periences of the Canadian Expedition- 
ary Forces, that for the year 1915, 
given by A. B. Wood, shows a war 
death rate of 12.2 per cent. among of- 
ficens and 9.1 per cent. among other 
ranks, and 9.2 per cent. for all com- 
bined. In the above calculations both 
combatant and non-combatant branches 
of the service were combined without 
regard to the varying degrees of haz- 
ard. Separating the two branches and 
following the same assumpuvns, the 
resulting death rate among combatant 
forces would be 11.5 per cent. for offi- 
cers and men combined. These rates are 
more than double those just given, but it 
is necessary to bear in mind in connec- 
tion with this latter experience that dur- 
ing the year 1915 the Canadian forces 
were called upon to play an important 
part in stopping the German drive on 
Calais, and in doing so suffered tre- 
mendously. This fact is further 
brought out in a leaflet prepared by 
the British War Mission, which shows 
casualties totaling 550,000 during the 
first sixteen months of the war, or 
about 78 per cent. of the entire original 
land forces. The first British Expedi- 
tionary Force was almost annihilated; 
one division alone losing 10,000 out of 
12,000 men, and 350 out of 400 officers. 
Is it, therefore, any wonder that the 
English companies have so materially in- 
creased the extra premiums charged for 
war service? In the light of this death 
rate the experience of the American 
Expeditionary Forces is very low. The 
battle death rate of these forces given 
by the Statistics Branch of the War 
Department covering the period Sep- 
tember, 1917, to June, 1918, shows 1.6 
per cent., or 16 per thousand. It was 
not, however, until after the latter date 
that many of these forces became act- 
ive in front line fighting, and the ex- 
perience just given does not include 
this. Taking figures of casualties given 
in the press and proportioning them to 
the numbers sent overseas, we get the 
following annual death rates: 


Deatn 

Period Rate 
September, 1917, to June, 1918 ws ‘ 1.6 
Ph, (SY Jtoccrcaekkvsevesseetendee¥ 1.25¢ 
ae ver chan een . 214% 
PR, TOUR: Sa citansmenvaccesons aoaer 2.23%, 
pe | reer eae 2.93% 


Marne Experience 


Even in the battle of the Marne, 
fought during July and August of this 
year, when American troops in appreci- 
able numbers first took a prominent 
part in the fighting, those engaged in 
this battle, together with those brigad- 
ed with the French and British units, 
aS well as the troops defending a 
small sector of the Western front, 
formed but a small part of the total 
overseas force. It is to be expected 
that as the number of the soldiers in 
the trenches in proportion to the total 
number of soldiers in all increases the 
death rate amongst them will increase 
proportionately, and we should natur- 
ally look for such an increase, partic- 
ularly in view of the present con- 
tinued activity of the Allied troops on 
the Western front. 


Already total death rates in the pres- 
ent war have exceeded the battle rates 
of the Crimean and Civil Wars, while 
that of the American Expeditionary 
Forces has approximated them. It is 
in the matter of deaths from disease 
that the great decrease is shown. 
Deaths from actual fighting were about 
one-third of those caused by disease in 
the Crimean War, and about one-half 
in the Civil War. In the present war 
the percentages are very much the 
other way. So great has been the effi- 
ciency of the medical corps and mod- 
ern methods of sanitation it is prob- 
able that death rates from disease are 
even below the average in civil life. 
The statistics branch of the War De- 
partment reports that for the period 
from September 1917, to June 1918, 
the records of the American Expedi- 


tionary Forces show a rate of death 
from disease of one-eighth of one per 
cent., or eight in a thousand. Of the 
total casualties incurred by the same 
forces up to August 24, 1918, amount- 
ing to 20,444, and which includes those 
captured, as well as the missing, we 
find that 11 per cent. or 2,309 died 
from disease, as against 5,472 or 26.7 
per cent. killed in action or having died 
of wounds. Of the 9,823 of casualties 
suffered by the same forces during the 
month of August, 1918, but 289 or 2.9 
per cent. died of disease, while 2,884, 
a percentage of 29.4 per cent. were 
either killed outright or died of 
wounds. 


Canadian Casualty Experience 


An even more marked comparison is 
shown in the casualties of the Canadian 
Expeditionary Forces during the first 
ten months of the war. Of 12,410 casu 
alties 2,519, or 20.3 per cent., were due 
tu killed in action or died of wounds, 
while but 108, or less than 1 per cent., 
of the total died from disease. In con- 
nection with the casualties of the Am- 
erican troops, deaths from disease were 
nearly 50 per cent. less than those 
caused by wounds alone. 

In the matter of the number of fa- 
talities amongst the wounded we find 
the same is true. The general staff, 
in commenting on the casualtics among 
the American Forces during the Marne 
offensive, stated that on the basis of 
the officially attested experience of the 
Allied troops during four years of the 
war, less than one in 25 of the wounded 
sent to hospitals died. Of all the sol- 
diers sent to the hospitals only 45 in 
every one thousand died. 

Taking the two statements in their 
relation to each other, it would appear 
that but five in a thousand die of dis- 
ease, a truly remarkable experience 
when considered in the light of the 
fact that it covers cases of actual sick- 
ness and does not include the soldiers 
at large. This report goes on to state 
further that of the cases requiring hos- 
pital attention about 81 per cent. are 
restored to active service, while only 
14.5 per cent. are permanently disabled. 
To sum up, the proportion is as fol- 
lows: 


PROMS sdccvciics ebsnmwone ‘ ~ 4.5% 

Fermanently disabled 14.5% 

Returned to active service , - 81. 
po ere sakaa oteesee dn 


The question of mortality in the 
several camps is also a matter of great 
interest to us and is shown in the 
surgeon general’s report to be as fol- 
lows, including deaths from disease 
only: 


Six months ending June 28, 1918 pis bo eka 
January, February and March of this year.1.04% 
April, May and June of this year... oe 
Week ending July 31 - ee 
Week ending August 16......... vane tb) 


That the different seasons of the 
year play an important part in the 
camp death rate is plainly shown from 
the above, though the winter of 1918 
was a particularly severe one, and the 
camps were neither fully completed 
nor the machinery of safe-guarding 
against disease so well established as 
they have been since. Compared witi 
the death rate of the population at 
large, which is .554 per cent. or five 
and one half in the thousand at age 
22, the average age of the enlisted men 
of this country, according to the War 
Department’s estimate, the statement 
made as to the very low rate from dis- 
ease is fully borne out. 


War’s Effect on American Companies 


I mentioned previously that it was 
improbable that the American life in- 
surance companies would be as ad- 
versely affected by war claims as the 
companies of other countries have 
been, and for two reasons: 

First: Because of our system of 
raising an army by means of the selec- 
tive draft the recruits have been drawn 
for the most part from amongst those 
least likely to have previously taken 





LOUIS A. LINZMEYER 


A note of regret was introduced at 
the meeting with the announcement of 
the sudden death at his home in Dal- 
las, Texas, of Louis A. Linzmeyer, vice- 
president and actuary of the Southland 
Life, of which President Harry L. 
Seay, of the American Life Conven- 
tion, is also president. Mr. Linzmeyer 
had had a long career as a life insur- 
ance executive, having formerly been 
vice-president and actuary of the Man 
hattan Life, of New York. 


life insurance. The majority of Class 
1 are young and unmarried, and there- 
fore few, comparatively, were insured 
at the time of enlistment. 

Second: Because of the liberality of 
our system of Government life insur- 
ance, practically every enlisted man is 
availing himself of it. He is not ap- 
plying to a private institution for his 
life insurance as he would otherwise 
be likely to do, and probably has done 
in numerous cases abroad, 

Therefore, the proportion of the sol 
diers of this country who are insured 
in private institutions is very much 
less than amongst those of our Allies, 
which will inevitably lessen our life 
insurance war claims in comparison 
with theirs. 

Though the death rate of our sol 
diers abroad may be high, there need 
be no uneasiness on the part of the 
company managers as regards any 
serious adverse effect of these losses 
on the companies themselves, nor in 
view of such restrictions as have been 
adopted that they will in any degree 
affect the solvency of our life insur- 
ance institutions. 


Delegates Play 
. — Y 
Patriotic Golf 
(Spec ial to The Eastern Underwriter.) 
Chicago, September 18: 

With a true spirit of patriotism the 
contestants in the golf tournament 
played for War Savings Stamps. The 
first flight was won by W. A. Watts, 
Merchants’ Life, who defeated Henry 
Abels in the finals. C. H. Beckett, 
Actuary, State Life, Indianapolis, won 
the second flight defeating George 5. 
Galloway, of the Hooper-Holmes Bu 
reau. The prize for the lowest net 
medal score of the tournament was 
captured by Dr. E. G. Simmons, Pan- 
American Life. The prize is the Pres- 
ident’s Cup, offered by Colonel Daniel 
Joone, Midland Life, Kansas City, who 
is President of the American Life Con- 
vention golf association, 


Foster Submits 
Investment Proposal 
(Special to The Eastern Underwriter.) 
Chicago, September 19: 


Sidney A. Foster, vice-president of 
Royal Union Mutual Life, Des Moines, 
svbmitted a proposal that as an offset 
to the present war taxes the life com- 
panies now pay, they consider offering 
to invest forty per cent. of their re- 
serves in government securities. The 
companies, especially the Western com- 
panies, lose considerable investment in- 
come by investing in government war 
bonds as they can put their money in 
farm mortgages at a much higher rate 
o! interest. Mr. Foster's thought was 
not put in the form of a motion, 


Onion Defines Insurable Interest 
(Continued from page 3) 


the insured, there seems on principle 
no reason why it should not be gov- 
erned by the rules applicable to con- 
tracts generally, as to who may obtain 
such benefit. But in case of contracts 
of insurance there has become es- 
tablished a false, artificial and confus- 
ing restriction as to the class of per- 
sons that may obtain the benefit of 
such a contract. That is to say, the 
doctrine is, that the beneficiary must 
have an insurable interest in the life 
of the insured. Again, he says, the 
doctrine of insurable interest resting 
on so unsubstantial a foundation, it 
has not unnaturally resulted that great 
difficulty has been experienced in 
reaching a consistent and comprehen- 
sive definition of what an insurable in- 
terest is, after all. This was written 
in 1891, and is perhaps more interest- 
ing from a historical than a legal 
standpoint. 

“While the authorities are perhaps 
stronger against his contention today 
than when he wrote this, yet his fore- 
cast of the difficulties of defining in- 
surable interest are fully appreciated 
by the more modern lawyers. But the 
authorities and the law are against Mr 
Cook as frankly admitted by him and 
as aptly remarked by Mr. Justice 
Holmes of the United States Supreme 
Court. 

“If the world of unscrupulous people 
were left free to wager on what life 
they chose, doubtless the business of 
life insurance would be a most pre- 
carious one. 


Right of Contract and Gift 


“It may properly be said that the 
question of insurable interest in life, 
as held and applied by our courts, is 
not a single rule, but rather a sys- 
tem of rules to protect public policy 
in the best interest of our people, and 
especially intended to prevent a num- 
ber of social and economical tenden- 
cies. Despite the apparently conflict- 
ing principles laid down by our courts, 
on close examination it will be found 
that the right of contract and of gift, 
still remain the underlying principles 
of same, and are set aside only when 
the harmful tendencies of unrestricted 
freedom of contract and gift, become 
real and substantial, and in truth and 
fact opposed to public policy. It will 
be found that our courts do not require 
that every life insurance contract 
should distinctly manifest a social pur- 
pose and object. Therefore, in apply- 
ing the principle of exclusion, it is 
found that the courts look not so much 
at the purpose or even tendency of the 
individual contract in question, but 
rather at the tendency of contracts of 
that class. They have endeavored to 
apply the true test of harmfulness as 
a matter of public policy, and natural- 
ly the results of such application have 
varied to some extent, as changing 
conditions of society have justified.” 
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On September 2Ist, 1918 


The Illinois Life Insurance Company, of Chicago, the Greatest 
Illinois Company, will complete its twenty-fifth year of success- 
ful progress. 

The Illinois Life is one of the very few American companies of 


equal age and size which can point with pride to the fact that 
each succeeding year from its beginning was better than the last. 


ILLINOIS LIFE INSURANCE ( 


GREATEST 
ILLINOIS 


COM PANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 


The Illinois Life is the third largest non-participating company 
in the United States. 


The Illinois Life is famous for its Home State standing. It is the 
dominant Illinois company in [llinois and at its present rate of 
Home State progress will soon lead all competitors in Illinois. 


The Illinois Life has representatives and writes insurance in one- 
hundred and two Illinois counties. There are one-hundred and 
two counties in Illinois. 


























